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PART I

In addition to historical information, this Annual Report on Form 10-K contains "forward-looking statements" within the meaning of
Section 27A of the Securities Act of 1933, as amended, and Section 21E of the Securities and Exchange Act of 1934, as amended, which
represent the Company's expectations or beliefs. When used in this report, the words "may," "could," "should," "would," "believe," "anticipate,"
"estimate," "expect," "intend," "plan" and similar expressions are intended to identify forward-looking statements. These statements by their
nature involve substantial risks and uncertainties, certain of which are beyond the Company's control. The Company cautions that various
factors, including the factors described in the Company's filings with the Securities and Exchange Commission, as well as general economic
conditions, changes in applicable laws and regulations, industry trends, a dependence upon and/or loss of key employees, reliance on union
employees and ability to negotiate acceptable collective bargaining agreements with the labor unions, vendors or customers, the loss of strategic
product shipping relationships, customer demand, product availability, competition (including pricing and availability), concentrations of credit
risks, distribution efficiencies, capacity constraints and technological difficulties could cause actual results or outcomes to differ materially from
those expressed in any forward-looking statements of the Company. Any forward-looking statement speaks only as of the date of this report and
the Company undertakes no obligation to update any forward-looking statement or statements to reflect events or circumstances after the date on
which such statements are made or to reflect the occurrence of an unanticipated event. New factors emerge from time to time, and it is not
possible for the Company to predict all of such factors. Further, the Company cannot assess the impact of each such factor on its business or the
extent to which any factor, or combination of factors, may cause actual results to differ materially from those contained in any forward-looking
statements.

non

ITEM 1. BUSINESS
Overview

Scherer Healthcare, Inc. (the "Company") was incorporated under the laws of the State of Delaware on December 18, 1981, as the
successor to Aloe Creme Laboratories, Inc., incorporated on February 7, 1953. The Company's common stock is listed on The Nasdaq National
Market under the symbol "SCHR".

The Company, through its subsidiaries, operates in two business segments. The Company's waste management services segment assists
hospitals, clinics, doctors, and other health care facilities with the containment, control, collection and processing of sharp-edged medical waste
such as needles, syringes, razors, scissors and scalpels. The consumer healthcare products segment distributes brand name and generic
over-the-counter health care products. At March 31, 2002, the following wholly-owned subsidiaries operated within the Company's two business
segments:

Waste Management Services Segment:

(a) BioWaste Systems, Inc., a Georgia corporation.

(b) Medical Waste Systems, Inc., a Delaware corporation.
Consumer Healthcare Products Segment:

Scherer Laboratories Inc., a Texas corporation.

As used herein, the term "Company" includes Scherer Healthcare, Inc. and, where appropriate, its subsidiaries.

Financial Information Relating to Segment Operations
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Set forth below is certain financial information with respect to each of the Company's operating segments.

Year Ended March 31,
2002 2001 2000
Net Sales:
Waste Management Services Segment $ 18,832,000 $ 17,278,000 $ 15,435,000
Consumer Healthcare Products Segment 1,566,000 1,460,000 1,353,000
Total 20,398,000 $ 18,738,000 $ 16,788,000
Operating Income (Loss):
Waste Management Services Segment $ 1,763,000 $ 1,712,000 $ 1,656,000
Consumer Healthcare Products Segment 546,000 507,000 460,000
Corporate (926,000) (789,000) (698,000)
Total $ 1,383,000 $ 1,430,000 $ 1,418,000
Identifiable Assets:
Waste Management Services Segment $ 13,008,000 $ 13,201,000 $ 12,708,000
Consumer Healthcare Products Segment 244,000 236,000 228,000
Corporate (a) 15,874,000 17,592,000 15,774,000
Total $ 29,126,000 $ 31,029,000 $ 28,680,000
Depreciation Expense:
Waste Management Services Segment $ 1,296,000 $ 1,228,000 $ 1,069,000
Consumer Healthcare Products Segment 5,000 2,000 3,000
Corporate 22,000 46,000 45,000
Total $ 1,323,000 $ 1,276,000 $ 1,117,000
Capital Expenditures:
Waste Management Services Segment $ 841,000 $ 1,509,000 $ 1,344,000
Consumer Healthcare Products Segment 0 2,000 3,000
Corporate 4,000 2,000 28,000
Total $ 845,000 $ 1,513,000 $ 1,375,000

(@)
Amount includes net assets of discontinued operations of $498,000, $481,000, and $399,000 for the years ended March 31, 2002,
2001, and 2000, respectively.

The Company recorded interest income at Corporate of $621,000, $806,000, and $738,000 for the years ended March 31, 2002, 2001, and
2000, respectively.

Waste Management Services Segment
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Overview. The Company operates its waste management services segment through Bio Waste Systems, Inc. and Medical Waste
Systems, Inc. (collectively, "Bio Systems"). Each of these companies is wholly-owned by the Company.

Services. Bio Systems provides special waste handling and logistical services to hospitals, doctors' offices, clinics and other health care
facilities including the biotechnology industry. These services are principally focused on assisting these facilities with the proper containment,
control, collection and processing of sharp-edged medial waste or "sharps". Bio Systems provides its services in ten Northeastern and
Mid-Atlantic states plus the District of Columbia.

The risk of AIDS and other blood borne disease such as hepatitis, coupled with public concerns regarding the safe packaging, transportation
and disposal of medical waste, has for many years been mandated by federal, state and local governmental regulatory agencies. Sharps medical
waste poses a threat to health care workers and the public because of its potential to transmit disease. Consequently, health care facilities have
worked to improve the safety of their sharps waste management systems, however, many have found that an in-house system may not be the
most cost effective method for their sharps disposal.

Bio Systems' sharps management programs are designed to reduce a medical facility's costs and risks associated with sharps disposal. Bio
Systems incorporates reusable containers of various sizes and designs in its systems, which are installed by Bio Systems' personnel at the
locations within a medical facility where sharps are discarded. These reusable containers provide a medical facility with a cost effective and
environmentally friendly alternative to traditional disposable plastic containers. Bio Systems' personnel periodically collect and replace the
containers at the point of use and then transport the full containers to Bio Systems' processing facility where they are emptied and
decontaminated for reuse.

Bio Systems maintains a fleet of licensed trucks and trailers to transport medical waste to its processing facility, where the waste is
sterilized, pulverized and made available for recycling or disposal via landfill or incineration. Bio System's medical waste processing operations
are located at its processing facility in Farmingdale, New York. Bio Systems uses its facility located near Philadelphia, Pennsylvania to
assemble, manage and store its reusable medical waste containers. Bio Systems operates a transfer station in Haverhill, Massachusetts.

Bio Systems also provides medical waste management services designed for medical clinics, physicians' offices and other facilities that
generate relatively small quantities of regulated medical waste (small quantity generators). Bio Systems provides these customers with both a
reusable container for sharps and a specially designed corrugated box for non-sharp regulated medical waste. This service for small quantity
generators includes pick-up, removal and disposal of the medical waste.

Sales and Marketing. Bio Systems markets its services, which are not seasonal and are not subject to backlog, via a direct sales force and
supports its programs with experienced account managers and field operations managers. In addition, it has refined its presence on the Internet
and plans to use this channel as an additional marketing tool. Bio Systems operates 365 days a year.

Bio Systems' management believes that the trend toward consolidation of hospitals, medical clinics and physicians' offices into managed
health care networks provides companies with existing medical facility contracts, such as Bio Systems, an advantage in securing contracts with
newly affiliated network members.

Customers. Bio Systems' customers include hospitals, nursing homes, medical clinics, physicians and laboratories. Services to hospitals
are typically provided under contracts with a term of at least one year. As of March 31, 2002, Bio Systems had contracts with 303 hospitals,
including agreements with the Greater New York Hospital Association, New Jersey Hospital Association, and 17 of the largest hospital
networks in the Northeast. Additionally, Bio Systems provides medical services to over 3,500 small quantity generators, including medical
clinics, laboratories, and physicians' offices.

No single customer accounted for over 3% of Bio Systems' net sales during the years ended March 31, 2002, 2001, and 2000.

Competition. Bio Systems' principal competition comes from in-house management of sharps wherein the hospital purchases disposable
containers from one of several manufacturers, uses hospital personnel to collect and replace containers when full, and disposes of the containers
and waste with
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on-site equipment or through a third party medical waste hauler. Additionally, Bio Systems has two direct competitors which offer similar
full-service programs.

With regard to its small quantity generator services, Bio Systems competes with several national and local medical waste service providers.

Though Bio Systems faces significant competition in its market areas, it believes it has a strong competitive position because of its reusable
sharps containers, specialized service infrastructure and strategically located transfer and processing facilities.

Regulation. The medical waste industry is subject to a variety of federal, state and local regulations regarding its collection, transport,
processing, and disposal. Bio Systems has obtained licenses or authorizations from the appropriate governmental regulatory agencies to operate
its processing and transfer facilities in Farmingdale, New York and Haverhill, Massachusetts.

New regulations are frequently promulgated, compliance with which could have a material adverse effect on Bio Systems' business.
Management is not aware of any pending regulations in Bio Systems' market areas that would have such a material adverse effect.

Employees. At March 31, 2002, Bio Systems had 180 employees. Drivers, technicians and processing personnel in New York and drivers
and warehouse personnel in Pennsylvania are covered by collective bargaining agreements representing approximately 83% of Bio Systems'
employees. Bio Systems entered into a three-year collective bargaining agreement in June 1999 with the union for its New York employees, a
three-year agreement in October 1999 with the union for its Pennsylvania employees, and a three-year agreement in August 2001 with a union
for its Massachusetts employer. Bio Systems has begun negotiations for the renewal of its collective bargaining agreement with the union for its
New York employees.

Consumer Healthcare Products Segment

Overview. 1In 1981, the Company acquired Scherer Laboratories, Inc. ("Scherer Labs"), a Texas corporation originally incorporated in
1903. Scherer Labs distributes its own brand name, over-the-counter, healthcare products. These products are primarily used for treatment of
colds and coughs, eye and ear irritations and insect bites. Scherer Labs' products are manufactured by third party contractors using Scherer Labs'
formulas. Scherer Labs carries an inventory sufficient to cover planned sales requirements. Scherer Labs' return policy is consistent with the
drug industry, with annual returns during the last three years of less than 1.5% of total annual sales.

Scherer Labs shares office and warehouse space with the Company at the Company's corporate headquarters in Atlanta, Georgia. At
March 31, 2002, Scherer Labs had two full-time employees. They work from the Atlanta, Georgia facility and administer all sales, marketing,
purchasing, all customer service, warehouse and distribution functions and also perform certain accounting functions, including order
processing, accounts receivable, and inventory control. Scherer Labs generates the majority of its sales through office staff, outside consultants,
general print advertising and trade shows.

Seasonality. The sales of most of Scherer Labs' products are evenly distributed throughout the year. However, the majority of three of
Scherer Labs' products are purchased by consumers during the summer months. As a result of this seasonal activity, approximately 30% of
Scherer Labs' sales occur during the first fiscal quarter (April through June) of each fiscal year.

Customers. Scherer Labs markets its products primarily to drug and food stores, mass-market retailers, drug wholesalers, and government
agencies. Sales to McKesson HBOC represented approximately 68% of Scherer Labs' total sales in each of the years ended March 31, 2002 and
2001. McKesson HBOC is the primary wholesaler for Wal-Mart, Inc. Wal-Mart accounts for over 80% of McKesson HBOC's purchases from
Scherer Labs. The loss of Wal-Mart's business would have a

material adverse effect on Scherer Labs' ability to continue to operate profitably. In the years ended March 31, 2001 and 2000, sales to
Albertsons, Inc. represented approximately 10% and 13% of Scherer Labs' total sales, respectively.

Competition. Scherer Labs' products are subject to competition from national, regional, and store brands of similar or identical
formulations. Emphasis is placed on Scherer Labs' long history, product quality and pricing at or near the pricing levels of generic products.
Marketing activities focus on in-store price specials and other promotional allowances.

Regulation. Scherer Labs' products are regulated by the U.S. Food and Drug Administration. Also, licensing and product registration is
required by certain states where product sales occur and are renewed annually. There have been no government inspections of Scherer Labs in
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the last three years and there are no pending matters between Scherer Labs and any federal, state or local governmental regulatory agency.
Discontinued Pharmaceutical Research and Development Segment

Biofor, Inc. ("Biofor"), a majority owned subsidiary of the Company which had been operating the Company's pharmaceutical research and
development segment, was engaged in research to identify and develop new drug compounds. In March 1996, Biofor discontinued all operations
and the Company abandoned all operations of Biofor.

The remaining property and equipment of Biofor primarily consists of 29 acres of vacant land, a 30,000 square foot building on 5.5 acres of
land owned by Biofor, and computer and laboratory equipment. The Company intends to sell the remaining assets of Biofor, which have been
written down to their estimated net realistic value, but it anticipates that it may take several years to sell all of the assets.

ITEM 2. PROPERTIES
The Company's major facilities follow:
Waste Management Services Segment:

Bio Waste Systems, Inc.

Farmingdale, New York 17,000 square foot facility leased by Bio Waste Systems, Inc. which includes 3,000 square
feet of administrative office space and 14,000 square feet of space housing Bio Systems' medical waste processing
operations.

Warminster, Pennsylvania 12,000 square foot office leased by Medical Waste Systems, Inc. as a base of operations
for the Mid-Atlantic states.

Medical Waste Systems, Inc.
Haverhill, Massachusetts 4,000 square foot transfer station leased by Medical Waste Systems, Inc.
Consumer Healthcare Products Segment:
Scherer Laboratories, Inc.

Occupies a portion of the 5,300 square feet leased by Corporate in Atlanta, Georgia.

Corporate Segment:
Scherer Healthcare, Inc.
Atlanta, Georgia 1,540 square feet of leased office space.

Atlanta, Georgia 5,300 square feet of leased office and warehouse space. The warehouse space is shared with
Scherer Laboratories, Inc.

Biofor, Inc.

Waverly, Pennsylvania 29 acres of vacant land and a 30,000 square foot building on 5.5 acres of land owned by
Biofor. This property currently is not used and is for sale.

The Company believes the facilities in all locations are adequate for the current and anticipated future level of activities.
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ITEM 3. LEGAL PROCEEDINGS

The Company is, from time to time, a party to certain legal proceedings, however, it does not anticipate that any current proceedings will
have any material adverse effects on its financial condition or results of operations.
ITEM 4. SUBMISSION OF MATTERS TO A VOTE OF SECURITY HOLDERS

There were no matters submitted to security holders for vote during the quarter ended March 31, 2002.

ITEM 4A. EXECUTIVE OFFICERS OF THE COMPANY

The names, ages at May 30, 2002, and current positions of the Company's current executive officers and by each person who served as an
officer at March 31, 2002, are listed below in accordance with General Instruction G(3) of Form 10-K and Instruction 3 of Item 401(b) of
Regulation S-K. Unless otherwise stated, each executive officer has held their position for at least the last five years. All officers are elected for
one year terms or until their respective successors are chosen. There are no family relationships among the executive officers nor is there any
agreement or understanding between any officer and any other person pursuant to which the officer was elected.

Name and Age Positions with the Company

Robert P. Scherer, Jr., 69 Director of the Company since 1977; Chairman of the Board of Directors and Chief Executive
Officer of the Company since February 1995; President of the Company since May 1998. A
director, executive officer and controlling stockholder of RPS Investments, Inc., a privately
held investment company, since its formation.

Donald P. Zima, 69 Vice President and Chief Financial Officer since joining the Company on June 26, 2000. Prior
to joining the Company, Mr. Zima was Chief Financial Officer of Servidyne Systems, Inc.
from April 1999 to June 2000, Chief Financial Officer of Sybra, Inc. from October 1996 to
April 1999 and Financial Manager for Atlanta Committee for the Olympic Games from
February 1996 to October 1996.

8

PART II

ITEM 5. MARKET FOR REGISTRANT'S COMMON EQUITY AND RELATED STOCKHOLDER MATTERS
Common Stock

At March 31, 2002, there were approximately 1,900 shareholders of record of the Company's common stock. The Company's common
stock is traded on The Nasdaq National Market under the symbol "SCHR". The following table sets forth the high and low closing sale prices
per share as reported by Nasdaq for the periods indicated:

Fiscal 2002 Fiscal 2001
High Low High Low
First Quarter $ 349 § 275 $ 4.000 $ 3.312
Second Quarter 3.35 3.15 4.438 3.188
Third Quarter 4.00 3.10 4.000 3.062
Fourth Quarter 5.05 3.60 4.437 3.375

On May 24, 2002, the closing price of the common stock on The Nasdaq National Market was $3.70.
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While there are no restrictions to prevent the payment of dividends, the Company has not paid a cash dividend in its history. The current
policy of the Company's Board of Directors is to retain any available earnings for use in the operations and expansion of the Company's
business. Therefore, the Company has no current intention to pay cash dividends on its common stock. Any future determination to pay cash
dividends will be at the discretion of the Board of Directors and will depend upon the Company's earnings, capital requirements, financial
condition, the ability of the Company's subsidiaries to pay cash dividends to the Company and any factors deemed relevant by the Board of
Directors.

The information required by Item 201(d) of Regulation S-K is included under "Item 12. Security Ownership of Certain Beneficial Owners
and Management."

ITEM 6. SELECTED FINANCIAL DATA

The following selected financial data concerning the Company for and as of the end of each of the years in the five year period ended
March 31, 2002, are derived from the audited consolidated financial statements of the Company. The selected financial data is qualified in its
entirety by the more detailed information and financial statements, including the notes thereto, included elsewhere in this report. The audited
consolidated financial statements of the Company as of March 31, 2002 and 2001, and for each of the years in the three year period ended
March 31, 2002, and the report of Arthur Andersen LLP thereon, are included elsewhere in this report.

SELECTED FINANCIAL DATA
(In Thousands, Except Per Share Data)

Year Ended March 31,
2002 2001 2000 1999 1998

Net sales $ 20,398 $ 18,738  $ 16,788 $ 14,995 $ 13,853
Cost of goods sold $ 13,328 $ 11,754 $ 10,249 $ 8,796 $ 8,008
Selling, general, and administrative expenses $ 5,687 $ 5554 $ 4,823 $ 4,406 $ 4,811
Litigation settlements $ $ $ 298 % 167 $

Operating income $ 1,383 § 1,430 $ 1,418 $ 1,626 $ 1,034
Other income (expense), net $ (2,705) $ (463) $ 830 $ 772 $ 491
Income (loss) before income taxes $ (1322 $ 97 $ 2,248 $ 2,398 $ 1,525
Income (loss) before income taxes per share basic $ 0.31) $ 022 $ 052 $ 054 $ 0.35
Income (loss) before income taxes per share diluted $ 0.31) $ 021 $ 049 $ 051 $ 0.33
Gain (loss) from discontinued operations $ $ $ $ $ 4,497
Net income (loss) $ (1,938) $ 1,499 $ 2,046 $ 2,321 $ 6,001
Basic net income (loss) per common share $ 0.45) $ 035 $ 047 $ 054 $ 1.39
Diluted net income (loss) per common share $ 0.45) $ 033 $ 045 3 051 $ 1.32
Weighted average shares outstanding basic 4,330 4,321 4,336 4,330 4,314
Weighted average shares outstanding diluted 4,330 4,542 4,548 4,566 4,530
Total assets $ 29,126 $ 31,029 $ 28,680 $ 27977 $ 25,792
Capital lease obligations, net of current maturities $ 673 $ 551 % 438 $ 729 $ 1,011
Stockholders' equity $ 25,532 $ 27,521  $ 25,363 $ 24,268 $ 21,916
Cash dividends $ $ $ $ $

ITEM 7. MANAGEMENT'S DISCUSSION AND ANALYSIS OF FINANCIAL CONDITION AND RESULTS OF OPERATIONS

The following discussion contains, in addition to historical information, "forward-looking statements" within the meaning of Section 27A
of the Securities Act of 1933, as amended, and Section 21E of the Securities and Exchange Act of 1934, as amended, which represent the
Company's expectations or beliefs. When used in this report, the words "may," "could," "should," "would," "believe," "anticipate," "estimate,"
"expect," "intend," "plan" and similar expressions are intended to identify forward-looking statements. These statements by their nature involve
substantial risks and uncertainties, certain of which are beyond the Company's control. The Company cautions that various factors, including the

factors described in the Company's filings with the Securities and Exchange Commission, as well as general economic conditions, changes in

non
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applicable laws and regulations, industry trends, a dependence upon and/or loss of key employees, reliance on union employees and ability to
negotiate acceptable collective bargaining agreements with the labor unions, vendors or customers, the loss of strategic product shipping
relationships, customer demand, product availability, competition (including pricing and availability), concentrations of credit risks, distribution
efficiencies, capacity constraints and technological difficulties could cause actual results or outcomes to differ materially from those expressed
in any forward-looking statements of the Company. Any forward-looking statement speaks only as of the date of this report and the Company
undertakes no obligation to update any forward-looking statement or statements to reflect events or circumstances after the date on which such
statements is made or to reflect the occurrence of an unanticipated event. New factors emerge from time to time, and it is not possible for the
Company to predict all of such factors. Further, the Company cannot assess the impact of each such factor on its business or the extent to which
any factor, or combination of factors, may cause actual results to differ materially from those contained in any forward-looking statements.

10

Critical Accounting Policies
Investments

The Company uses the equity method of accounting for companies and other investments in which the Company has significant influence.
Generally this represents common stock ownership or convertible rights of at least 20%, and not greater than 50%, of the company in which the
Company has the investment and, for investments in limited liability companies, investments of at least 5% of ownership percentages.

The Company had investments in unconsolidated companies, recorded on the equity method of accounting, of $303,000 and $3,167,000 as
of March 31, 2002 and 2001, respectively. The Company's equity in net losses of unconsolidated companies was $24,000 and $667,000 for the
years ended March 31, 2002 and 2001, respectively.

The Company performs analysis of the operations and financial position of all investments on a quarterly basis subsequent to its initial
investment, including a review of quarterly unaudited financial statements. The Company considers any increase/decrease in the Company's
investments to be temporary unless other information related to sale or cessation exist.

Revenue Recognition

The Company records revenue for services provided when the Company has completed the service. The Company records product revenue
when products are received by customers or independent distributors. The Company's payment terms are the same for all customers, i.e. 1%
discount if paid in 10 days net due in 30 days. The Company does not offer price protection. In accordance with SFAS No. 48, "Revenue
Recognition When Right of Return Exists," transactions with customers and distributors qualify as sales at shipment. The Company's return and
exchange policy is as follows:

The Company will accept for exchange or credit all merchandise returned in the original and unopened packages within one
year after the expiration date;

Merchandise will not be accepted for exchange or credit if purchased at sacrifice, fire or bankruptcy sale, or sold on a
non-returnable basis or if deteriorated from causes beyond the Company's control;

Merchandise eligible for return may be exchanged for merchandise of equal value, for a return of the purchase price, or for
credit to be applied to future orders;

Exchange merchandise is required to be shipped prepaid by the customer; and

The return of merchandise constitutes an authorization without recourse to the Company to destroy without payment any
return items deemed unfit for resale.

New Accounting Pronouncements

10
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In June 2001, the Financial Accounting Standards Board issued Statements of Financial Accounting Standards No. 141, Business

Combinations, and No. 142, Goodwill and Other Intangible Assets, effective for fiscal years beginning after December 15, 2001. Under the new
rules, goodwill and intangible assets deemed to have indefinite lives will no longer be amortized, but will be subject to annual impairment tests
in accordance with the Statements. Other intangible assets will continue to be amortized over their useful lives.

The Company will apply the new rules on accounting for goodwill and other intangible assets beginning in the first quarter of fiscal 2003.
Application of the nonamortization provisions of the Statement is expected to result in an increase in net income of approximately $100,000, net

of tax effects, for fiscal 2003. Prior to the completion of the second quarter of fiscal 2003, the Company will

11

complete a transitional impairment review for goodwill and indefinite lived intangible assets as of the date of adoption. Subsequently, the
Company will perform similar impairment reviews annually. Management does not believe that the adoption of the impairment review
provisions of the standard will have a material effect on the Company's financial position or results of operations.

In August 2001, the Financial Accounting Standards Board issued Statement of Financial Accounting Standards No. 144, Accounting for
the Impairment or Disposal of Long-Lived Assets (FAS 144), which addresses financial accounting and reporting for the impairment or disposal

of long-lived assets. FAS 144 supersedes SFAS No. 121, Accounting for the Impairment of Long-Lived Assets and for Long-Lived Assets to be

Disposed Of, and the accounting and reporting provisions of APB Opinion No. 30, Reporting the Results of Operations for a Disposal of a
Segment of a Business. The Company will adopt FAS 144 as of April 1, 2002 and does not believe that the adoption of FAS 144 will have a
material impact on the Company's financial position or results of operations.

Results of Operations

Net Sales and Operating Income (Loss). The following table sets forth the net sales and operating income (loss) for each segment of the
Company's business for the last three fiscal years:

Year Ended March 31,
2002 2001 2000

NET SALES:
Waste Management Services Segment $ 18,832,000 $ 17,278,000 $ 15,435,000
Consumer Healthcare Products Segment 1,566,000 1,460,000 1,353,000

Company Totals 20,398,000 $ 18,738,000 $ 16,788,000
OPERATING INCOME (LOSS):
Waste Management Services Segment $ 1,763,000 $ 1,712,000 $ 1,656,000
Consumer Healthcare Products Segment 546,000 507,000 460,000
Corporate (926,000) (789,000) (698,000)

Company Totals $ 1,383,000 $ 1,430,000 $ 1,