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Title of each class Name of each exchange on which registered
Common Stock, no par value American Stock Exchange

Securities registered pursuant to Section 12(g) of the Act:

None

Indicate by check mark if the registrant is a well-known seasoned issuer, as defined in Rule 405 of the Securities Act.    Yes  ¨    No  x

Indicate by check mark if the registrant is not required to file reports pursuant to Section 13 or Section 15(d) of the Act.    Yes   ¨    No  x

Indicate by check mark whether the registrant: (1) has filed all reports required to be filed by Section 13 or 15(d) of the Securities Exchange Act
of 1934 during the preceding 12 months (or for such shorter period that the Registrant was required to file such reports), and (2) has been subject
to such filing requirements for the past 90 days.    Yes  x    No  ¨

Indicate by check mark if disclosure of delinquent filers pursuant to Item 405 of Regulation S-K is not contained herein, and will not be
contained, to the best of registrant�s knowledge, in definitive proxy or information statements incorporated by reference in Part III of this Form
10-K or any amendment to this Form 10-K.  x

Indicate by check mark whether the registrant is a large accelerated filer, an accelerated filer, or a non-accelerated filer. See definition of
�accelerated filer and large accelerated filer� in Rule 12b-2 of the Exchange Act. (Check one):

Large Accelerated Filer   ¨            Accelerated Filer   ¨            Non-Accelerated Filer  x

Indicate by check mark whether the registrant is a shell company (as defined in Rule 12b-2 of the Exchange Act).     Yes   ¨     No   x
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The aggregate market value of the shares of common stock, no par value (�Common Stock�) held by non-affiliates of the registrant as of June 30,
2006 was approximately $10.6 million based upon the closing price for the Common Stock on the American Stock Exchange on such date.
Shares of Common Stock held by each officer and director and by each person who owns 5% or more of the outstanding Common Stock have
been excluded in that such persons may be deemed to be affiliates. This determination of affiliate status is not necessarily a conclusive
determination for other purposes.

The number of shares of the registrant�s Common Stock outstanding as of March 28, 2007 was 7,859,875.

DOCUMENTS INCORPORATED BY REFERENCE

Part III of this Annual Report on Form 10-K incorporates by reference information (to the extent specific sections are referred to herein) from
the registrant�s Proxy Statement for its 2007 Annual Meeting (the �2007 Proxy Statement�) to be filed with the Commission within 120 days after
the end of its fiscal year ended December 31, 2006.
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PART I

References to the �Company,� �Veri-Tek,� �we,� �our� and �us� refer to Veri-Tek International, Corp., together in each case with our subsidiaries and
any predecessor entities unless the context suggests otherwise.

Forward-Looking Statements

When reading this section of this Annual Report on Form 10-K, it is important that you also read the financial statements and related notes
thereto. This Annual Report on Form 10-K and certain information incorporated herein by reference contain forward-looking statements within
the �safe harbor� provisions of the Private Securities Litigation Reform Act of 1995. All statements contained in this Annual Report on Form
10-K, other than statements that are purely historical, are forward-looking statements and are based upon management�s present expectations,
objectives, anticipations, plans, hopes, beliefs, intentions or strategies regarding the future. We use words such as �anticipate,� �estimate,� �plan,�
�project,� �continuing,� �ongoing,� �expect,� �believe,� �intend,� �may,� �will,� �should,� �could,� and similar expressions to identify forward-looking statements.
Forward-looking statements in this Annual Report on Form 10-K include, without limitation: (1) projections of revenue, earnings, capital
structure and other financial items, (2) statements of our plans and objectives, (3) statements regarding the capabilities and capacities of our
business operations, (4) statements of expected future economic performance and (5) assumptions underlying statements regarding us or our
business. Our actual results may differ from information contained in these forward looking-statements for many reasons, including those
described below in the section entitled �Item 1A. Risk Factors,� and the following:

(1) difficulties in implementing new systems, integrating acquired businesses, managing anticipated growth, and responding to technological
change;

(2) the cyclical nature of the markets we operate in;

(3) increases in interest rates;

(4) government spending;

(5) the performance of our competitors;

(6) shortages in supplies and raw materials;

(7) our ability to meet financial covenants required by our debt agreements;

(8) product liability claims, intellectual property claims, and other liabilities;

(9) the volatility of our stock price;

(10) future sales of our common stock; and

Edgar Filing: Veri-Tek International, Corp. - Form 10-K

Table of Contents 5



(11) the willingness of our stockholders and directors to approve mergers, acquisitions, and other business transactions.
The risks described in our Annual Report on Form 10-K are not the only risks facing our Company. Additional risks and uncertainties not
currently known to us or that we currently deem to be immaterial also may materially adversely affect our business, financial condition or
operating results. We do not undertake, and expressly disclaim, any obligation to update this forward-looking information, except as required
under applicable law.

ITEM 1. BUSINESS OVERVIEW

Historically, the Company has designed, developed and built specialty testing and assembly equipment for the automotive and heavy equipment
industries that identifies defects through the use of signature analysis and in-process verification. As the result of two recent acquisitions, we are
a leading provider of engineered lifting solutions including boom truck cranes, rough terrain forklifts and special mission oriented vehicles.
Through our Manitex subsidiary, we market a comprehensive line of boom trucks and sign cranes. Our boom trucks and crane
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products are primarily used for industrial projects, energy exploration and infrastructure development, including roads, bridges and commercial
construction. Through our Manitex Liftking subsidiary, we sell a complete line of rough terrain forklifts and special mission oriented vehicles, as
well as other specialized carriers, heavy material handling transporters and steel mill equipment. Manitex Liftking�s rough terrain forklifts are
used in both commercial and military applications.

Additionally on November 15, 2006, the Company closed a $11.1 million private placement of its common stock and warrants (the �Private
Placement�) pursuant to the terms of a securities purchase agreement entered into among the Company and certain institutional investors on
November 3, 2006 (the �Securities Purchase Agreement�). Pursuant to the Securities Purchase Agreement, Veri-Tek issued 2,750,000 shares of its
common stock. In connection with the Private Placement the Company incurred investment banking fees of $0.8 million and legal fees of
approximately $0.1 million. The Company�s net cash proceeds after fees and expenses were $10.3 million. In connection with the Private
Placement the Company has filed a Form S-3 Registration Statement to register the securities issued in the Private Placement. The Security and
Exchange Commission (�SEC�) is currently reviewing the S-3 Registration Statement and therefore the S-3 Registration Statement has not yet
been declared effective.

History

The Company�s predecessor was founded in 1993. In October 2003, our predecessor company was purchased by Veri-Tek International Corp.,
formerly known as Quantum-Veri-Tek, Inc., a Michigan corporation incorporated on October 17, 2003 and an affiliate of Quantum Value
Partners, LP, pursuant to an asset purchase agreement. On February 15, 2005, we completed an initial public offering of 2,875,000 shares of
common stock resulting in gross proceeds of $17.3 million.

Historically, we engaged in a single line of business. We designed and manufactured testing and assembly equipment used primarily in the
manufacture of driveline components in the automotive and heavy equipment industries. In addition, the Company utilized this technology to
provide testing services to original equipment manufacturers and tier 1 suppliers in order to verify the manufacturing process.

The period since the filing of the Company�s 10-K for the fiscal year ended December 31, 2005, has been one of significant strategic change for
the Company. In fiscal 2006, we completed two acquisitions that introduced boom trucks, sign cranes and lifting equipment into our operations
as a second business segment. For 2006, these two acquisitions generated approximately $40.7 million of revenue and $2.0 million of operating
earnings for the Company.

On July 3, 2006, the Company purchased Manitex, Inc. (�Manitex�) through the acquisition of all the membership interests of Quantum Value
Management, LLC, an entity owned by certain stockholders (�QVM�). Effective with the Manitex acquisition, we became a leading provider of
engineered lift solutions in North America. Manitex, headquartered in Georgetown, Texas designs, manufactures, and markets a comprehensive
line of boom trucks, sign cranes and trolley boom unloaders. Manitex�s boom trucks and crane products are primarily used for industrial projects,
energy exploration, and infrastructure development including roads, bridges and commercial construction. (See note 17 to our consolidated
financial statements)

On November 30, 2006, the Company, through its wholly owned subsidiary, Manitex Liftking, ULC, an Alberta limited liability company
(�Manitex Liftking�) completed the acquisition of all of the operating assets of Liftking Industries, Inc. an Ontario, Canada corporation (�Liftking�).
The aggregate consideration paid in connection with this acquisition was approximately $7.1 million, which is subject to post-closing working
capital adjustment. The consideration paid included cash of $3.3 million, 266,000 exchangeable shares of common stock of Manitex Liftking,
valued at $1.0 million and a non-negotiable subordinated promissory note for approximately $2.8 million. (See Note 17 to our consolidated
financial statements). Manitex Liftking, headquartered in Woodridge (Toronto), Ontario, manufactures a complete line of rough terrain forklifts
and special mission oriented vehicles, as well as other specialized carriers, heavy material handling transporters and steel mill equipment.
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Discontinued Operations

On March 29, 2007, our Board of Directors approved a plan to sell our Testing & Assembly Equipment segment in order to focus management�s
attention and financial resources on our Lifting Equipment segment. As a result, our Testing & Assembly Equipment segment will be accounted
for as a discontinued operation starting with the first quarter of 2007 until its disposition.

In connection with the preparation of our 2006 year-end financial statements, the Board determined that certain assets used in connection with
our Testing & Assembly Equipment segment were impaired. Accordingly, we recorded an impairment charge of $6.6 million (See note 26 of our
consolidated financial statements). For fiscal 2006, the Testing & Assembly Equipment segment reported revenue of approximately $5.1 million
and generated net loss from operations of approximately ($10.2) million.

General Corporate Information

The Company�s principal executive offices are located at 7402 W. 100th Place, Bridgeview, Illinois 60455 and our telephone number is
(708) 430-7500. The Company�s website address is www.veri-tek.com. Information contained on our website is not incorporated by reference
into this report and such information should not be considered to be part of this report.

Financial Information About Business Segments

The Company�s reportable operating segments consist of the Lifting Equipment segment and Testing & Assembly Equipment segment to reflect
how we manage our business. The following table summarizes certain historical financial data for these two operating segments and should be
read together with �Management�s Discussion and Analysis of Financial Condition and Results of Operations�, our consolidated financial
statements, and the related notes included elsewhere in this report. The summary information for the years ended December 31, 2004 and 2005,
which were audited by Freedman & Goldberg, CPA�s, P.C., and for the year ended December 31, 2006, which was audited by UHY LLP, has
been derived from our consolidated financial statements, which are included elsewhere in this report. The financial information for the Lifting
Equipment segment is included from the date of the respective acquisitions of Manitex on July 3, 2006, and Liftking on November 30, 2006.
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The tables below also include the following non-GAAP financial measures: �EBITDA� (earnings before interest, tax, depreciation and
amortization) and �Adjusted Operating Income� (operating income before acquisition related amortization of intangibles and cost of sales charge
related to write-up of acquired inventory). These non-GAAP terms, as defined by the Company, may not be comparable to similarly titled
measures used by other companies. EBITDA and Adjusted Operating Income are not measures of financial performance under generally
accepted accounting principles. Items excluded from EBITDA and Adjusted Operating Income are significant components in understanding and
assessing financial performance. EBITDA and Adjusted Operating Income should not be considered in isolation or as a substitute for net
earnings, operating income and other consolidated earnings data prepared in accordance with GAAP or as a measure of our profitability. A
reconciliation of net loss to EBITDA and operating loss to Adjusted Operating Income is provided immediately following the financial tables
below.

(In thousands)

Year ended December 31,
2006 2005 2004

Net Sales
Lifting Equipment $ 40,676 $ �  $ �  
Testing & Assembly Equipment 5,092 7,641 7,929

Total $ 45,768 $ 7,641 $ 7,929

Operating Earnings
Lifting Equipment $ 1,976 $ �  $ �  
Testing & Assembly Equipment(1) (10,246) (3,432) (3,889)

Total $ (8,270) $ (3,432) $ (3,889)

Total Assets
Lifting Equipment $ 70,452 $ �  $ �  
Testing & Assembly Equipment 13,392 17,227 11,885

Total $ 83,844 $ 17,227 $ 11,885

Other Financial Data:

EBITDA(2)

Lifting Equipment $ 3,155 $ �  $ �  
Testing and Assembly Equipment(1) (9,782) (2,983) (3,528)

Total $ (6,627) $ (2,983) $ (3,528)

Adjusted Operating Income(3)

Lifting Equipment $ 3,214 $ �  $ �  
Testing and Assembly Equipment (9,970) (3,156) (3,613)

Total $ (6,756) $ (3,156) $ (3,613)

(1) Includes an impairment charge of $6,632 in the Testing & Assembly Equipment segment (See Note 26 to our consolidated financial
statements).

(2) We define EBITDA as income before interest expense (income), income taxes, depreciation and amortization. Our management evaluates
and monitors our performance primarily through EBITDA. We use EBITDA because our management believes that this financial measure
permits a comparative assessment of our operating performance, relative to our performance based on our GAAP results, while isolating
the effects of depreciation and amortization. We provide information relating to EBITDA so that investors have the same data that we
employ in assessing our overall operations. In addition, EBITDA is presented because management believes it is frequently used by
securities analysts, investors and others in the evaluation of companies in our industry. We believe that trends in our EBITDA are valuable
indicators of the operating performance of our Company and of our ability to produce operating cash flow to fund working capital needs,
to service debt obligations and to fund capital expenditures.
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Reconciliation of GAAP Net Loss to Earnings Before

Interest, Taxes, Depreciation and Amortization (EBITDA)

(In thousands)

2006 2005 2004
Net loss $ (8,889) $ (2,252) $ (3,454)
Income taxes benefit (1,326) (1,084) (1,770)
Loss before income taxes (10,215) (3,336) (5,224)
Interest Expense 1,969 54 1,335
Interest Income (39) (155) �  
Other Expense 15 5
Depreciation 355 153 65
Amortization 1,288 296 296
Earnings before interest, taxes, depreciation and amortization
(EBITDA) $ (6,627) $ (2,983) $ (3,528)

(3) We define �Adjusted Operating Income� as operating income before acquisition related amortization of intangibles and cost of sales charge
related to write-up of acquired inventory. Adjusted Operating Income takes into account the following acquisitions: QVM (Manitex) that
occurred on July 3, 2006, Liftking that occurred on November 30, 2006 and JCJ that occurred on October 31, 2003. A charge to cost of
sales was recorded when a portion of the acquired inventory that was written up to fair market value in connection with the purchase price
allocation was sold (See Note 17 to our consolidated financial statements). In order to provide comparability between Veri-Tek and other
companies in our industry, we have adjusted operating income to exclude amortization that resulted from our recent acquisitions and cost
of sales charges related to the write-up of acquired inventory. Adjusted Operating Income is a useful measure for comparing Veri-Tek to
other companies within the manufacturing and distribution industry because we have experienced significant merger and acquisition
activity and financial restructurings, which have led to variations among us and other companies in our industry. We believe that Adjusted
Operating Income is useful in comparing our results of operations to other companies in our industry that have not recently consummated
significant acquisitions, and therefore, do not have similar non-cash expenses.

Reconciliation of GAAP Operating Income (Loss) to Operating Income Before

Amortization of Intangibles and Cost of Sales Charge Related to Write-up of Acquired Inventory

(In thousands)

2006 2005 2004
Lifting Equipment:
Operating Income $ 1,976 $ �  $ �  
Amortization of intangibles 992 �  �  
Cost of sales charge related to write-up of acquired inventory 246 �  �  
Adjusted Operating Income $ 3,214 $ �  $ �  
Testing & Assembly Equipment
Operating Loss $ (10,246) $ (3,432) $ (3,889)
Amortization of intangibles 276 276 276
Adjusted Operating Loss $ (9,970) $ (3,156) $ (3,613)
Total Adjusted Operating Loss $ (6,756) $ (3,156) $ (3,613)

Lifting Equipment Segment

Our Industry and Market Opportunity
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The Company�s Lifting Equipment segment is a leading provider of engineered lifting solutions. The Company designs, manufactures and
distributes a diverse group of products that serve different functions and are used in a variety of industries. Through its Manitex subsidiary it
markets a comprehensive line of boom trucks and sign
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cranes. Manitex�s boom trucks and crane products are primarily used for industrial projects, energy exploration and infrastructure development,
including, roads, bridges and commercial construction. The Manitex Liftking subsidiary sells a complete line of rough terrain forklifts and
special mission oriented vehicles, as well as other specialized carriers, heavy material handling transporters and steel mill equipment. Manitex
Liftking�s rough terrain forklifts are used in both commercial and military applications. Specialty mission oriented vehicles and specialized
carriers are designed and built to meet the Company�s unique customer needs and requirements. The Company�s specialized lifting equipment has
met the particular needs of customers in various industries that include utility, ship building and steel mill industries.

Boom Truck

A boom truck is a straight telescopic boom crane outfitted with a hook and winch which is mounted on a standard flatbed commercial (Class 7
or 8) truck chassis. Relative to other lifting equipment, boom trucks provide increased versatility capable of transporting relatively large
payloads from site to site at highway speeds. A boom truck is usually sold with outriggers, pads and devices for reinforcing the chassis in order
to improve safety and stability. Although produced in a wide range of models and sizes, boom trucks can be broadly distinguished by their
normal lifting capability as light, medium, and heavy-cranes. Various models of medium or heavy-lift boom trucks can safely lift loads from 15
to more than 40 tons and operating radii can exceed 100�. Another advantage of the boom truck includes the ability to provide occasional manlift
capabilities at a very low cost to height ratio. While it is not uncommon to see a very old boom truck, most replacement cycles seem to trend to
seven years.

The Company sells its boom trucks through a network of approximately thirty full service dealers in United States and Canada. A number of our
dealers maintain a rental fleet of their own. Boom cranes can be rented for either short or long-term periods.

The market for boom cranes has historically been cyclical. Sales of boom cranes grew from 1992, to a peak, in 1998 of 2,719 units. Since then,
the market has experienced periods of declines and recovery. Unit sales were the lowest in 2003 when only 1,445 units were sold. The boom
truck industry is currently experiencing a period where the demand for its product is exceeding the industry capacity to produce the product. In
2006, the industry delivered approximately 2,700 units and expects the strong demand to continue into 2007. The Company is the third leading
producer of boom trucks in North America with approximately 20% of all unit sales. Market share based on revenues is even higher because the
Company�s sales are skewed to boom trucks with higher lifting capacity. Currently, the Company is the only manufacturer to offer a boom truck
with lifting capacity that exceeds 40 tons (45 ton model). The Company is working on a boom crane with a lifting capacity of 50 tons that we
launched in the first quarter of 2007, and we expect the first deliveries to be made in early part of the second quarter.

Although the Company offers a complete line of boom trucks from light to heavy capacity cranes, we believes it is an advantage to be skewed
towards the heavier lifting capacity. The heavier capacity cranes have somewhat higher margins and are believed to be less cyclical. Markets
that drive demand for boom trucks include power distribution, oil and gas recovery, and new home construction. The new home construction
market, which uses lower capacity cranes, is probably the most cyclical and is where our market share is the lowest. We believe that oil and gas
recovery, with the future development of Canadian oil sands, offers the best chance for long-term growth, and is a market where Manitex�s
products are well represented.

Sign Cranes

A sign crane is similar to a boom truck in that it is a straight telescopic boom crane mounted on a commercially available chassis, but it differs in
application. Whereas a boom truck is primarily utilized as a lifting device and occasionally for manlift applications, the sign crane application is
the inverse. It is primarily utilized in manlift applications and occasionally used as a relatively low capacity crane. Historically these cranes
possess maximum

9

Edgar Filing: Veri-Tek International, Corp. - Form 10-K

Table of Contents 13



Table of Contents

lifting capacities of three tons and working heights to 140 feet. Only recently has a sign crane been introduced with a maximum capacity of 12
tons. As the primary application revolves around putting people into the air to erect and service signs, the sign crane possesses advanced basket
capabilities. Baskets automatically level throughout boom movement, and all utilities necessary to perform erection and service work are
provided at the basket. These can include weld leads, gas, air, water and electricity. It is very common for a sign crane to be utilized for 10 to 15
years. Larger fleet replacements seem to be at five years.

Over the last 10 years, there has been significant consolidation among companies erecting and servicing highway signage. Three companies now
control the large majority of the business. Each possesses several hundred units in its fleet and none has experienced a purchase cycle over the
last several years. Sales to any of these customers are performed on a direct basis and not through a dealer network. Currently, the Company has
no contracts to supply sky cranes to any of these three companies.

The Company offers its sign cranes through a network of dealers who sell to family run and small sized business. We are not aware of any
centralized reporting agency exists to size this industry, but management estimates a market size of 375 machines. This represents a wholesale
market of approximately $30 million when the value of the chassis is excluded and $55 million when included based on Company�s sales, the
Company�s believes its market share in this segment is approximately 10%.

Trolley Boom Unloader

A trolley boom unloader is a piece of equipment mounted on a Class 7 or 8 chassis, possessing a straight boom of either fixed length or
telescopic orientation. Primary application is the delivery of concrete, precast and masonry supplies to construction sites. Product may then be
placed at elevated, ground level or subterranean locations at the preference of the construction crews. A trolley boom is differentiated from a
standard crane in that it possesses an under boom trolley, which serves at the lifting device and travels the length of the boom. This feature
allows product located very close to the center of rotation to be lifted and unloaded without elevating the boom. Time to unload is reduced, and
overhead obstructions are minimized. Capacities are sized around single lifts of various construction materials and are generally of lower
capacity than boom trucks.

This very mature industry was initiated in the 1950�s and to this day, remains the most efficient means to rapidly take product from a truck and
place it a short distance away from the truck. However, its position in the construction industry has been significantly degraded over the last
fifteen years by more flexible complementary equipment including articulating cranes and portable fork lifts.

Sales to this industry occur through a mature distribution network. Regional bias for the product makes it attractive in the Midwest and
Northeast. The Company estimates the total annual market for the trolley boom unloaders is estimated between 100-175 units and between
$4-$7 million. The Company and one competitor have historically split the market for trolley boom unloaders.

Rough Terrain Forklifts

Manitex Liftking manufactures a complete range of straight mast forklifts with capacities from 6,000 to 50,000 lb. and lift heights from 10 to 32
feet. All Manitex Liftking straight mast forklifts feature exceptional ground clearance, easy access to service points, ergonomic controls and easy
operation. Manitex Liftking also produces a series of tag along forklift that mount to trucks with lifting capacity ranging from 4,000 to 6,000
pounds. These mounted forklifts are ideal for bricklaying, landscaping, construction or any other application that requires a forklift to tag along.
The forklifts feature an easy to mount system, which allows an operator to securely mount or dismount the forklift quickly.

Manitex Liftking also produces a line of dynaluggers that are specially designed and built to handle heavier loads, with lifting capacities to
30,000 pounds. Dynaluggers are similar to forklifts except they have a boom similar to a crane which is raised and lowered by a hydraulic
cylinder. The dynaluggers can be outfitted with
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either a forklift type or claw type lifting attachment. These strongly built vehicles can be used for a variety of applications, including forestry
(pulpwood, saw logs, short wood, tree length, lumber, sawdust and chips), pole handling and pipe handling.

Manitex Liftking also produces a line of four wheel drive telehandlers with telescopic 3-section booms that lift, extend and tilt with lifting
capacity to 12,000 pounds. All Manitex Liftking telescopic forklifts have been specially designed for the construction and mining industries to
perform on all types of terrain and in all types of weather.

The Company sells its rough terrain forklifts through a network of approximately fifty dealers in the United States and Canada.

Military

Manitex Liftking military forklifts are used worldwide during both periods of conflict and peace. Although Manitex Liftking does not sell
directly to government agencies, Manitex Liftking military units are working for national militaries including the United States, Canada, and
Britain. All Company military products are sold to the Canadian Commercial Corporation which has direct contracts with various government
agencies. The U.S. Department of Defense alone has hundreds of Manitex Liftking vehicles in the Navy, Army and Air Force that they depend
on daily. These vehicles range from small shipboard approved forklifts to the biggest articulating, rough-terrain forklift in the world.

Manitex Liftking military forklifts have innovative features that allow them to meet strict military standards and perform in almost any terrain.
These features include the patented hydraulically removable counterweight that permits aircraft transportability of the forklift without exceeding
the load limits of the aircraft. The water fording capability of some Manitex Liftking vehicles allow continuous operation in water depths of up
to 5 feet (1.5 meters), providing true all-terrain operation. The Company believes that these features have helped position Manitex Liftking as
the product of choice for rough terrain military forklifts.

All of Manitex Liftking�s shipboard approved vehicles are structurally engineered to withstand a depth charge explosion while on an aircraft
carrier, and still be fully operational. The detachable mast and 2-piece operator�s cab on some of Manitex Liftking�s bigger vehicles allow easy
disassembly to satisfy height restrictions while being transported by road or rail. Attachments such as fork rollers and standard ISO container
handlers further increase the versatility of a Manitex Liftking forklift.

Manitex Liftking�s forklifts are built to exacting military standards including compliance with the quality controls required by ISO 9001. Before
being shipped each machine is thoroughly tested on a military approved endurance track located adjacent to Manitex Liftking�s military vehicle
manufacturing plant. There are only two test tracks in North America, and Manitex Liftking owns one of them.

Mission Oriented Vehicles and Specialized Carriers

Special mission oriented vehicles and specialized carriers are designed and built to meet the Company�s unique customer needs and requirements.
The Company�s specialized lifting equipment has met the particular needs of customers in various industries that include utility, ship building
and steel mill.

The transporters, used in ship building, are one example of a specialized carrier built by Manitex Liftking. The ship builder will construct a
segment of the hull on our transporter. When the section of the hull is complete, the ship builder will move the section to the already completed
portion of the hull and attach it. Manitex Liftking has built transporters capable of transporting 300,000 pounds. The Company has a salesman
who sells our specialized products directly to the end customer.

Customers

In 2006, approximately 78%, 6%, and 3% of the Lifting Equipment segment�s revenues were generated by the sales of boom trucks, sky cranes
and trolley boom unloaders. The Company started selling rough terrain forklifts,

11

Edgar Filing: Veri-Tek International, Corp. - Form 10-K

Table of Contents 15



Table of Contents

special mission oriented vehicles and specialized carriers on December 1, 2006 with the acquisition of Manitex Liftking. Therefore, revenues for
rough terrain forklifts, special mission oriented vehicles and specialized carriers were not significant in 2006.

Since its acquisition in July 2006, the Lifting Equipment segment constituted 89% of the Company�s total revenues in 2006. Two customers,
H&E Equipment and Acme Lift accounted for 14% and 11% respectively, of the Lifting Equipment segment�s revenue in 2006. H&E Equipment
Service and Acme Lift represented approximately 12% and 10% respectively of the Company�s consolidated revenues in 2006.

Testing & Assembly Equipment Segment

On March 29, 2007, our Board of Directors approved a plan to sell the Testing & Assembly Equipment segment in order to focus management�s
attention and financial resources on our Lifting Equipment segment. The activities of the Testing & Assembly Equipment segment that are to be
disposed of are identified below.

Industry and Market

Automotive OEMs are under constant pressure from their customers and competitors to improve the quality and performance of their vehicles.
Consumers are demanding increased comfort and performance and a quieter ride in their vehicles. In recent years, consumer demand for sport
utility vehicles (SUVs), luxury pickup trucks and luxury sedans has increased substantially. These vehicles are often expensive and, while many
consumers historically relied on pickup trucks and SUVs primarily for work�related purposes, consumers now use these vehicles for their
everyday transportation. Consumers of SUVs and luxury pickup trucks want the driving experience in these vehicles to be similar to that of
luxury sedans. Further, consumers of luxury sedans manufactured by domestic OEMs are demanding improved performance similar to that
found in sedans manufactured by foreign OEMs. Consumers are also demanding increased fuel economy and reliability in most vehicles on the
market.

To improve the quality of vehicle handling and fuel efficiency, OEMs are manufacturing vehicles with more rigid frames and suspensions.
While this improves handling, greater rigidity in frames and suspensions leads to more pronounced NVH, (noise, vibration, harshness) as noise
and vibration travels easily through a vehicle with a rigid frame and suspension. Reducing NVH in engines, gear systems and powertrains is a
significant component of improving vehicle quality and comfort. Historically, OEMs attempted to reduce NVH through the use of dampeners,
isolators and other components that mask NVH but add to the weight and cost of the vehicles. Because OEMs want to reduce vehicle weight in
order to improve fuel efficiency, OEMs have increased their efforts toward exploring alternative means for reducing NVH without the use of
other components. Almost all of the OEMs have established departments of product design experts specifically devoted to addressing NVH in
their vehicles.

While working to meet consumer demands for higher quality vehicles with improved performance, OEMs and Tier 1 suppliers are also focused
on reducing manufacturing costs by improving manufacturing efficiency and automating manufacturing processes. In addition, OEMs and Tier 1
suppliers seek to reduce costs associated with warranty claims by manufacturing vehicles whose components are free of defects.

Market Opportunity. The Company�s patented and patent�pending technology has broad practical applications that address improving vehicle
quality and reducing NVH while at the same time providing a viable means for reducing their manufacturing and warranty costs. The Company
has already integrated this technology into specialty testing equipment that is being implemented directly into our customers� production lines.
This specialty testing equipment enables customers to identify product defects before the manufacturing of those products is completed, which in
turn results in improved quality and reduced costs associated with warranty claims.
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The Company has attempted to expand its efforts into other business areas such as

� developing a market in the automotive industry for the Company�s axle testing services;

� developing a market for precision driveshafts that will enable production which incorporates our S.M.A.R.T.� (superior manufacturing
alleviates redundant testing) manufacturing technology.

To date, the Company has not been successful in penetrating these markets and therefore sales of testing and assembly equipment presently
comprise the majority of the Segment�s revenues.

Specialty Equipment

The Company designs, develops, and builds specialty testing and assembly equipment for the automotive and heavy equipment industries that
identifies product defects and production problems early in our customers� manufacturing process. The specialty equipment identifies defects
through the use of signature analysis and in-process verification. Signature analysis is a testing process that analyzes the properties of a product
and compares those properties to established criteria, or a baseline, to determine whether the properties of the product being analyzed deviate
from the established criteria. Signature analysis essentially emulates human craftsmanship without the difficulties of finding highly skilled and
trained individuals to work on assembly lines. The use of signature analysis during the manufacturing and assembly process is called in�process
verification. By applying in�process verification, defects in products can be identified and corrected before manufacturing and assembly is
completed, resulting in fewer defective pieces, less scrap, less wasted production time and, therefore, lower manufacturing costs. The Company
has optimized signature analysis for the production line and this optimized signature analysis and in�process verification are incorporated in all of
our patents, developments, equipment and manufacturing processes. The Testing & Assembly Equipment segment distributes specialty
machinery directly to customers or performs testing services from our testing laboratories located in Wixom, Michigan.

Optimized signature analysis is incorporated into the VT�1000 and VT�2000 systems. The VT�1000 or the VT�2000 is the core computer system in
all of the equipment the Company builds. The Company introduced the VT�1000, which received the Leading Edge Technology award from the
Michigan Technology Council, in 1993. The next generation of the VT�1000 is the VT�2000, which was introduced in 2004. These systems
combine conventional computers and powerful Digital Signal Processing computers, enabling them to process and interpret significant amounts
of data. The technology in the VT�1000 and VT�2000 can determine not only whether a product�s properties deviate from established criteria but
also the amount of deviation

When installed in our specialty equipment, the VT�1000 and VT�2000 systems identify product and process anomalies, particularly NVH (noise,
vibration, harshness), in engines, gear systems and powertrains. The Company modifies the software and hardware in the VT�1000 and VT�2000
systems so our specialty equipment is specifically tailored to meet a customer�s particular testing needs.

The Company currently manufactures specialty equipment addressing NVH as well as specialty equipment used to test heavy�duty diesel
engines. The Company�s NVH specialty equipment includes:

VETAG Axle Test Equipment. VETAG (Veri-Tek Energy Testing and Analyses for Gears) axle test equipment tests axles and axle sub�assemblies
during manufacturing for NVH. This equipment incorporates our patented VETAG technology, which measures acceleration and velocity in the
powertrain system, tracks NVH and isolates NVH to the component source. The resulting data can be used by customers to improve their
manufacturing processes and product quality. A significant customer is currently using our VETAG technology on several of its axle production
lines, and the Company believes that our VETAG technology has been tested by or used in some capacity by most of the other major axle
manufacturers in North America.

Virtual Balancing Equipment. NVH can occur when a vehicle�s rotating components, including axles, are out of balance. The Company�s newest
specialty equipment, a line of precision balancers for axles called virtual balancing equipment, addresses this problem. Conventional balancers
are attached to an axle to measure the
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axle�s imbalance; however, the attachment of the balancer to the axle alters the movement of the axle. Our virtual balancing equipment analyzes
the motion of the axle not by attaching to the axle but by analyzing data produced by the axle as it spins and balancing the axle based on an
analysis of this data.

Half Shaft Production Testers. Half shafts are used on all vehicles with front wheel drive or independent rear suspension. Half shaft production
testers test and verify all critical parameters of half shafts.

Engine Equipment. The Company also builds specialty equipment for use by manufacturers of heavy�duty diesel engines. Engine assembly
products monitor and verify critical engine performance parameters and focus on performance and emissions improvement. Additional products
focus on improving the engine�s reliability and eliminating warranty issues, while reducing the need for or cost of a final test, a significant
expense in the production of a heavy�duty engine.

Manufacturing Operations

The Company has built driveshaft manufacturing equipment for several customers, and in late 2006 completed its own low volume precision
drive shaft manufacturing production line in an attempt to secure orders. However, the Company has not yet derived any material revenues from
driveshaft manufacturing.

Customers and Markets

Sales of our specialty equipment accounted for approximately 85%, 83%, and 87% of our Testing & Assembly Equipment segment revenues in
the fiscal years ended December 31, 2006, 2005 and 2004, respectively. We have not generated significant revenues to date from providing axle
testing services or manufacturing driveshafts. We have sold our specialty equipment to customers in both the automotive and heavy equipment
industries in the United States, Korea and Brazil. Our automotive customers include domestic Tier 1 suppliers, such as Visteon, Dana and
American Axle Manufacturing and foreign Tier 1 suppliers such as Hyolim, KASCO, and Dae Seung.

In 2006, automotive and heavy truck customers accounted for substantially all of the Company�s revenue. Three customers accounted for 44%,
14%, and 10% of Testing & Assembly Equipment segment revenue for 2006. Three customers accounted for 19%, 18%, and 17% of Testing &
Assembly Equipment segment revenue for 2005. In 2004, three customers accounted for 36%, 24%, and 17% of Testing & Assembly Equipment
segment revenue, respectively. None of the aforementioned Testing and Assembly Equipment customers account for 10% or greater of total
Company 2006 consolidated revenues.

Raw Materials

The Lifting Equipment segment both purchases and fabricates components used in production. Manitex fabricates cranes which are mounted on
truck chassis, which are either purchased by the Company or supplied by the customer. The Company purchases steel and a variety of machined
parts and subassemblies including weldments, cylinders, winches, and cables. Manitex Liftking builds rough terrain forklifts, and other
specialized carriers. Manitex Liftking fabricates its own cylinders, masts, and frames using quality steel and the most modern technology.
Manitex Liftking purchases engines, transmissions, axles, tires and rims.

Lead times for our components vary from several weeks to many months. The Company is vulnerable to an interruption of supply in instances
when only one supplier has been qualified and qualification and supply source changes can exceed a year. The Company has been working on
qualifying secondary sources to assure supply and to reduce costs. The degree to which our supply base can respond to changes in the market
demand directly affects our ability to increase production and the Company attempts to maintain some additional inventory in order to react to
unexpected increases in demand. Recently, the Company�s crane production at times has been constrained by the ability of the weldments
supplier to deliver sufficient quantities when needed.

The Testing & Assembly Equipment segment purchases a wide variety of materials used in manufacture of specialty equipment including: steel,
iron, granite composite, precious group metals, aluminum, resin, copper and
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lead. The Company believes it has strong relationships with a sufficient number of suppliers to ensure a reliable supply of material and
components will available as needed.

Patents and Trademarks

The Lifting Equipment segment protects its trade names and trademarks through registration. Its technology consists of bill of materials,
drawings, plans, vendor sources and specifications and although the segment�s technology has considerable value, it does not generally have
patent protection. Competitors will occasionally patent a unique feature; however, the broader technology does not have patent protection. The
segment has (on rare occasions) filed for patent protection on a specific feature. In the future, the segment will seek patent protection on any new
design features believed to present a significant future benefit by filing.

The Testing & Assembly Equipment segment holds a number of United States patents that cover more than 300 patent claims, and presently has
additional patent applications pending. The Company�s United States patents do not begin to expire 2018.

The Testing & Assembly Equipment segment generally seeks patent protection for all technology, inventions and improvements that are of
commercial importance to the development of our business, except in circumstances where we believe it is preferable to maintain such
technology or invention as a trade secret. Protection of our intellectual property is a strategic priority for our business and we intend to
vigorously protect our patents and other intellectual property.

In order to protect the confidentiality of this intellectual property, we require substantially all of our Testing & Assembly Equipment segment
employees, consultants, advisors and collaborators to enter into confidentiality agreements prohibiting the use or disclosure of confidential
information and requiring that they assign to us all developments, discoveries and inventions made by them in connection with their work for us.

Seasonality

Traditionally, the Lifting Equipment segment peak buying periods are in the first half of a calendar year as a result of their need to have new
equipment available for the spring, summer and fall construction season. The boom truck industry operated at full capacity during 2006 and is
expected to operate at full capacity again in 2007. Seasonality is reduced when the industry is operating at full capacity.

The segment�s military, special mission oriented vehicles and specialized carriers business is dependent on the receipt of customers� orders. The
timing of customer orders can be expected to result in fluctuations in revenues from period to period. The expected fluctuations, however, are
not of seasonal nature.

The Testing & Assembly Equipment segment historically has not reflected cyclical or seasonal fluctuations in revenues and operating income
that are typical in the automotive and heavy equipment industries because the Company has historically sold specialty equipment used to test
their products and our customers need to test their products regardless of the number of products they produce or the number of vehicles that are
sold. The Testing & Assembly Equipment segment sells complex equipment which may cost from several hundred thousand dollars to more
than a million dollars. Period to period revenues in the future could fluctuate significantly due the timing of customer orders.

Competition

The Lifting Equipment industry is generally highly competitive. The Company competes based on product design, quality of products and
services, product performance, maintenance costs and price. Several competitors have greater financial, marketing, manufacturing and
distribution resources than we do.

Military forklifts, special mission oriented vehicles and specialized carriers are highly engineered products and, therefore, only face limited
competition.
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The Company�s boom cranes compete with cranes manufactured by National Crane, Terex, Weldco Beales, Elliott and Altec. The Company�s sky
cranes compete with cranes manufactured by Elliott, Wilke, and Radocy. Steel Master, with 50% of the market, is the only major competitor that
produces trolley boom unloaders.

The Company competes with Case New Holland, Sellick, Harlo, Manitou, Mastercraft, and Load Lifter in selling rough terrain forklifts.

In manufacturing specialty equipment for manufacturers of heavy�duty diesel engines, we compete with Ingersoll�Rand Company, ABB, Ltd. and
Thyssen Krupp AG. While we are not aware of any other company performing testing services using an automated process such as ours, our
potential customers perform their own testing on their products and, therefore this segment�s business is dependent on our ability to convince
these customers to outsource their testing needs.

Backlog

The Lifting Equipment segment backlog at December 31, 2006 was approximately $60.4 million, compared to a backlog of approximately $47.6
million at December 31, 2005.

The Testing & Assembly Equipment segment order backlog at December 31, 2006 for specialty equipment was approximately $0.4 million,
compared to backlog of $4.7 million at December 31, 2005. Although the backlog consists of firm purchase orders, the level of backlog at any
particular time is not necessarily indicative of future sales. Given the nature of our relationships with customers, we may allow customers to
cancel or reschedule deliveries (with a penalty) and therefore backlog is not a meaningful indicator of future financial results.

Research and Development

The estimated amount spent during each of the last three fiscal years on company-sponsored research and development activities was $0.2
million, $0.5 million, and $1.6 million for 2006, 2005, and 2004, respectively. Research and development expenses will continue to decline with
the Company focusing its efforts in the production of lifting equipment.

Geographic Information

For the years ended December 31, 2006, 2005 and 2004, approximately $9.5 million, $5.1 million, and $1.5 million, respectively, of revenue
was derived from sales outside the United States, of which $1.5 million, $2.5 million, and $0.3 million, respectively, was derived from Korea, $
0.6 million , $1.2 million, and $1.2 million, respectively, was derived from Mexico, and $2.3 million , $1.4 million, and $0.0 million,
respectively, was derived from Brazil. For the year ended December 31, 2006, sales derived from Canada was $4.5 million, $0.4 million from
China, and $0.2 million from other various countries outside the United States.

The percentage of our revenue by country for the past three years is as follows:

2006 2005 2004
United States 80% 33% 81%
Canada 10 �  �  
Brazil 5 19 �  
Korea 3 33 4
Mexico 1 15 15
China 1 �  �  

100% 100% 100%
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(See Note 16 to our consolidated financial statements for information on the basis for attributing revenues from external customers to individual
countries and is hereby incorporated by reference into this Part I, Item 1.)

Employees

As of December 31, 2006, the Company had 279 employees. The Company has not experienced any work stoppages and anticipates continued
good employee relations. No employees are currently represented by labor unions or covered by collective bargaining agreements.

Governmental Regulation

The Company is subject to various governmental regulations, such as environmental regulations, employment and health regulations, and safety
regulations. We have various internal controls and procedures designed to maintain compliance with these regulations. The cost of compliance
programs is not material, but is subject to additions to or changes in federal, state or local legislation or changes in regulatory implementation or
interpretation of government regulations.

ITEM 1A. RISK FACTORS

Risks Related to Our Operations

You should carefully consider the following risks, together with the cautionary statement under the caption �forward-looking statements� and the
other information included in this report. The risks described below are not the only ones the Company faces. Additional risks that are currently
unknown to the Company or that the Company currently considers to be immaterial may also impair its business or adversely affect the
Company�s financial condition or results of operations. If any of the following risks actually occurs, the Company�s business, financial condition
or results of operation could be adversely affected.

The Company�s business is affected by the cyclical nature of its markets.

The demand for the Company�s products depends upon the general economic conditions of the markets in which the Company competes. The
Company�s sales depend in part upon its customers� replacement or repair cycles. Adverse economic conditions, including a decrease in
commodity prices, may cause customers to forego or postpone new purchases in favor of repairing existing machinery. Downward economic
cycles may result in reductions in sales of the Company�s products, which may reduce the Company�s profits. The Company has taken a number
of steps to reduce its fixed costs and diversify its operations to decrease the negative impact of these cycles. There can be no assurance, however,
that these steps will prevent the negative impact of poor economic conditions.

The Company�s business is sensitive to increases in interest rates.

The Company is exposed to interest rate volatility with regard to future issuances of fixed rate debt and existing issuances of variable rate debt.
Primary exposure includes movements in the U.S. prime rate.

In addition, while overall economic growth has slowed, business investment and manufacturing continue to perform strongly. If interest rates
continue to rise, it becomes more costly for the Company�s customers to borrow money to pay for the equipment they buy from the Company.
Should the U. S. Federal Reserve Board decide to increase rates, prospects for business investment and manufacturing could deteriorate
sufficiently and impact sales opportunities.

The Company�s level of indebtedness reduces financial flexibility and could impede our ability to operate.

As of December 31, 2006, the Company�s long term debt was $36.1 million and includes: a line of credit, notes payable and capital lease
obligations.
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Our level of debt affects our operations in several important ways, including the following:

� a significant portion of our cash flow from operations is likely to be dedicated to the payment of the principal and interest on our
indebtedness;

� our ability to obtain additional financing in the future for working capital, capital expenditures or acquisitions may be limited;

� we may be unable to refinance our indebtedness on terms acceptable to us or at all;

� our cash flow may be insufficient to meet our required principal and interest payments; and

� we may be unable to obtain additional loans as a result of covenants and agreements with existing debt holders.
The Company may require additional funding, which may not be available on favorable terms or at all.

Our future capital requirements will depend on the amount of cash generated by our operations. Our projections of cash flow from operations
and, consequently, future cash needs are subject to substantial uncertainty.

The Company is actively seeking additional sources of capital and seeking to restructure and/or modify existing indebtedness. The amount of
funding that we seek and the timing of such fundraising efforts will depend on the extent to which we are able to increase revenues and the
extent to which we can restructure or modify our debt. We cannot guarantee that adequate funds will be available when needed, and if we do not
receive sufficient capital, we may be required to alter or reduce the scope of our operations. If we raise additional funds by issuing equity
securities, existing stockholders may be diluted.

The Lifting Equipment segment of our business is substantially dependent on the level of capital expenditures in the oil and gas industry and
lower capital expenditures will adversely affect the results of its� operations.

The demand for the equipment produced and sold by our Lifting Equipment segment depends on the condition of the oil and gas industry and, in
particular, on the capital expenditures of companies engaged in the exploration, development, and production of oil and natural gas. Capital
expenditures by these companies are influenced by the following factors:

� the oil and gas industry�s ability to economically justify placing discoveries of oil and gas reserves in production;

� the oil and gas industry�s need to clear all structures from the lease once the oil and gas reserves have been depleted;

� weather events, such as major tropical storms;

� current and projected oil and gas prices;

� the abilities of oil and gas companies to generate, access and deploy capital;
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� exploration, production and transportation costs;

� the discovery rate of new oil and gas reserves;

� the sale and expiration dates of oil and gas leases and concessions;

� local and international political and economic conditions;

� the ability or willingness of host country government entities to fund their budgetary commitments; and

� technological advances.
Historically, prices of oil and natural gas and exploration, development and production have fluctuated substantially. A sustained period of
substantially reduced capital expenditures by oil and gas companies will
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result in decreased demand for the equipment produced by our Lifting Equipment segment, low margins, and possibly net losses.

If we are unable to realize the value of our receivable from GT Distribution, it could adversely affect our financial condition.

In connection with our purchase of the membership interests of QVM, LLC, we acquired a receivable from GT Distribution, LLC, an entity that
is owned, in part, by our Chief Executive Officer. The outstanding balance on such receivable was approximately $4.7 million as of December
31, 2006. As of March 30, 2007, GT Distribution had liabilities that substantially exceeded its assets (see Note 3 to our consolidated statements).
On March 29, 2007, we entered into a non-binding letter of intent to purchase all of the assets constituting the Noble Fork Lift product line of
GT Distribution, LLC in exchange for the Company�s carrying amount of its accounts receivable from GT Distribution as of the closing. The
consummation of the transaction is subject to, among other things, negotiation of a definitive agreement, the Company�s completion of due
diligence regarding the assets, and the Company�s receipt of a fairness opinion on the terms and conditions of any final agreement as it relates to
the transaction. There is no assurance that the Company will consummate the acquisition of the Noble Fork Lift product line or that such
acquisition will allow the Company to realize the full value of its receivable, if consummated. If the Company is unable to consummate the
acquisition on acceptable terms, it may not realize full value of its receivable from GT Distribution, which could have a material adverse effect
on the Company�s financial condition.

The Company�s business is sensitive to government spending.

Many of the Company�s customers depend substantially on government spending, including highway construction and maintenance and other
infrastructure projects by U.S. federal and state governments and governments in other nations. Any decrease or delay in government funding of
highway construction and maintenance, other infrastructure projects could cause the Company�s revenues and profits to decrease.

The Company is subject to currency fluctuations.

Company revenues are generated in U.S. dollars and Canadian dollars while costs incurred to generate revenues are only partly incurred in the
same currencies. Since our financial statements are denominated in U.S. Dollars, changes in currency exchange rates between the U.S. dollar and
other currencies have had, and will continue to have, an impact on our earnings.

The Company operates in a highly competitive industry and the Company is particularly subject to the risks of such competition.

The Company competes in a highly competitive industry and the competition which the Company encounters has an effect on its product prices,
market share, revenues and profitability. Because certain competitors have substantially greater financial, production, research and development
resources and substantially greater name recognition than the Company, the Company is particularly subject to the risks inherent in competing
with them and may be put at a competitive disadvantage. To compete successfully, the Company�s products must excel in terms of quality, price,
product line, ease of use, safety and comfort, and the Company must also provide excellent customer service. The greater financial resources of
the Company�s competitors may put it at a competitive disadvantage. If competition in the Company�s industry intensifies or if the Company�s
current competitors enhance their products or lower their prices for competing products, the Company may lose sales or be required to lower its
prices. This may reduce revenue from the Company�s products and services lower its gross margins or cause the Company to lose market share.
The Company may not be able to differentiate our products from those of competitors, successfully develop or introduce less costly products,
offer better performance than competitors or offer purchasers of our products payment and other commercial terms as favorable as those offered
by competitors.
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The Company relies on key management.

The Company relies on the management and leadership skills of David Langevin, Chairman and Chief Executive Officer (�CEO�). Mr. Langevin
has a three year employment agreement with the Company which expires on December 31, 2008. The loss of his services could have a
significant and negative impact on the Company�s business. In addition, the Company relies on the management and leadership skills of other
senior executives. Some of these executives are not bound by employment agreements. The Company could be harmed by the loss of key
personnel in the future.

The Company is dependent upon third-party suppliers, making us vulnerable to supply shortages.

The Company obtains materials and manufactured components from third-party suppliers. Any delay in the Company�s suppliers� abilities to
provide the Company with necessary materials and components may affect the Company�s capabilities at a number of our manufacturing
locations, or may require the Company to seek alternative supply sources. Delays in obtaining supplies may result from a number of factors
affecting the Company�s suppliers including capacity constraints, labor disputes, the impaired financial condition of a particular supplier,
suppliers� allocations to other purchasers, weather emergencies or acts of war or terrorism. Specifically, the Company has recently had difficulty
in obtaining some necessary components. Any delay in receiving supplies could impair the Company�s ability to deliver products to customers
and, accordingly, could have a material adverse effect on business, results of operations and financial condition.

In addition, the Company purchases material and services from suppliers on extended terms based on the Company�s overall credit rating.
Negative changes in the Company�s credit rating may impact suppliers� willingness to extend terms and increase the cash requirements of the
business.

The Company has debt outstanding and must comply with restrictive covenants in its debt agreements.

The Company�s existing debt agreements contain a number of significant covenants which may limit its ability to, among other things, borrow
additional money, make capital expenditures, pay dividends, dispose of assets and acquire new businesses. These covenants also require the
Company to meet certain financial tests. The Company is currently in compliance with all active covenants. A default, if not waived by the
Company�s lenders, could result in acceleration of the Company�s debt and possibly bankruptcy.

The Company faces product liability claims and other liabilities due to the nature of its business.

In the Company�s lines of business numerous suits have been filed alleging damages for accidents that have occurred during the use or operation
of the Company�s products. The Company is self-insured, up to certain limits, for these product liability exposures, as well as for certain
exposures related to general, workers� compensation and automobile liability. Insurance coverage is obtained for catastrophic losses as well as
those risks required to be insured by law or contract. The Company does not believe that the final outcome of such matters will have a material
adverse effect on its consolidated financial position; however any liabilities not covered by insurance could have an adverse effect on the
Company�s financial condition.

The Company is in the process of implementing an enterprise accounting system.

The Company has begun the implementation of a new enterprise accounting system. This system will replace many of the Company�s existing
operating and financial systems. The implementation of this system is a major undertaking both financially and from a management and
personnel perspective. Should the system not be implemented successfully and within budget, or if the system does not perform in a satisfactory
manner, it could be disruptive and or adversely affect the operations and results of operations of the Company, including the ability of the
Company to report accurate and timely financial results.

The Company may face limitations on its ability to integrate acquired businesses.

The Company has completed two acquisitions. The successful integration of new businesses depends on the Company�s ability to manage these
new businesses and cut excess costs. While the Company believes it has
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successfully integrated these acquisitions to date, the Company cannot ensure that these acquired companies will operate profitably or that the
intended beneficial effect from these acquisitions will be realized. Further, in connection with acquisitions, the Company may need to
consolidate or restructure its acquired or existing facilities, which may require expenditures for severance obligations related to reductions in
workforce and other charges resulting from the consolidations or restructurings, such as write-down of inventory and lease termination costs.

If the Company is unable to manage anticipated growth effectively, the business could be harmed.

If the Company fails to manage growth, the Company�s financial results and business prospects may be harmed. To manage the Company�s
growth and to execute its business plan efficiently, the Company will need to institute operational, financial and management controls, as well as
reporting systems and procedures. The Company also must effectively expand, train and manage its employee base. The Company cannot assure
you that it will be successful in any of these endeavors.

Other companies might claim that the Company infringes their intellectual property rights, which could cause the Company to incur
significant expenses or prevent the Company from selling its technology.

Although the Company is not aware of any claims that it infringes anyone�s intellectual property rights, the Company�s success depends, in part,
on our ability to operate without infringing valid, enforceable patents or proprietary rights of third parties or breaching any licenses that may
relate to our technology and products. Future patents issued to third parties, however, could contain claims that conflict with the Company�s
patents and that compete with its products and technologies, and third parties could assert infringement claims against the Company. Any
litigation or interference proceedings, regardless of their outcome, may be costly and may require significant time and attention of the Company�s
management and technical personnel. Litigation or interference proceedings could also force us to:

� stop or delay using the Company�s technology;

� stop or delay the Company�s customers from selling, manufacturing or using products that incorporate the challenged intellectual
property;

� pay damages; or

� enter into licensing or royalty agreements that may be unavailable on acceptable terms.
Any of these events could have adverse effects on the Company�s results of operations and could damage the Company�s business.

The Company may be unable to effectively respond to technological change, which could have a material adverse effect on the Company�s
results of operations and business.

The market for the Company�s products is characterized by rapidly changing technology. The Company�s future success will depend upon the
Company�s ability to enhance its current products and to develop and introduce new products that keep pace with technological developments
and evolving industry standards and respond to changes in customer requirements. If the Company fails to anticipate or respond adequately to
technological developments and customer requirements, or experiences significant delays in product development or introduction, the Company�s
business, results of operations and financial condition will be negatively affected.

Risks Relating to our Common Stock

The Company�s principal shareholders, executive officers and directors hold a significant percentage of the Company�s common stock, and
these shareholders may take actions that may be adverse to your interests.

The Company�s principal shareholders, executive officers and directors beneficially own, in the aggregate, approximately 21% of the Company�s
common stock as of March 24, 2007. As a result, these shareholders,
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acting together, will be able to significantly influence all matters requiring shareholder approval, including the election and removal of directors
and approval of significant corporate transactions such as mergers, consolidations, sales and purchases of assets. They also could dictate the
management of the Company�s business and affairs. This concentration of ownership could have the effect of delaying, deferring or preventing a
change in control or impeding a merger or consolidation, takeover or other business combination, which could cause the market price of our
common stock to fall or prevent you from receiving a premium in such a transaction.

The price of our common stock is highly volatile.

The trading price of the Company�s common stock is highly volatile and could be subject to wide fluctuations in price in response to various
factors, many of which are beyond the Company�s control, including:

� the degree to which the Company successfully implements its business strategy;

� actual or anticipated variations in quarterly or annual operating results;

� changes in recommendations by the investment community or in their estimates of the Company�s revenues or operating results;

� speculation in the press or investment community;

� strategic actions by the Company�s competitors;

� announcements of technological innovations or new products by the Company or competitors; and

� changes in business conditions affecting the Company and its customers.
The market prices of securities of companies without consistent product revenues and earnings have historically been highly volatile. This
volatility has often been unrelated to the operating performance of these companies. In the past, following periods of volatility in the market
price of a company�s securities, class action litigation has often been brought against the company. If a securities class action suit is filed against
the Company, whether or not meritorious, the Company would incur substantial legal fees and the Company�s management�s attention and
resources would be diverted from operating the business in order to respond to the litigation.

Future sales of our common stock could depress our stock price.

Sales of a large number of shares of the Company�s common stock, or the availability of a large number of shares for sale, could adversely affect
the market price of the Company�s common stock and could impair the Company�s ability to raise funds in additional stock offerings.
Approximately 5,109,875 of the Company�s shares are eligible for sale in the public market, approximately 3,805,984 of which are subject to
applicable volume limitations and other restrictions set forth in Rule 144 under the Securities Act.

Anti-takeover provisions of the Company�s Articles of Incorporation and Amended and Restated Bylaws and provisions of Michigan law
could delay or prevent a change of control that you may favor.

The Company�s Articles of Incorporation and Amended and Restated Bylaws and Michigan law could make it more difficult for a third party to
acquire the Company, even if doing so would be beneficial to you. These provisions could discourage potential takeover attempts and could
adversely affect the market price of the Company�s shares. Because of these provisions, you might not be able to receive a premium on your
investment. These provisions:
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� authorize the Company�s Board of Directors, with approval by a majority of its independent Directors but without requiring
shareholder consent, to issue shares of �blank check� preferred stock that could be issued by the Company�s Board of Directors to
increase the number of outstanding shares and prevent a takeover attempt;

� limit our shareholders� ability to call a special meeting of the Company�s shareholders; and

� limit the Company�s shareholders� ability to amend, alter or repeal the Company bylaws.
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Any of the provisions described above could delay or make more difficult transactions involving a change in control of the Company or its
management

ITEM 1B. UNRESOLVED STAFF COMMENTS

No reportable items.

ITEM 2. PROPERTIES

The Company�s executive suites are located at 7402 W. 100th Place, Bridgeview, Illinois 60455. The Company�s Lifting Equipment segment has
two principal operating plants. The Company builds boom cranes, sign cranes and trolley boom unloaders in its 188,000 square foot leased
facility located in Georgetown, Texas. The Company builds rough terrain forklifts and special mission oriented vehicles, as well as other
specialized carriers in its 85,000 square foot leased facility located in Woodbridge, Ontario. The Company�s Testing & Assembly Equipment
segment leases a 27,072 square foot manufacturing and research facility in Wixom, Michigan.

The Company�s executive suites are being provided to us by a company controlled by our Chief Executive Officer without charge. The Company
believes that similar space (approximately 1,000 square feet) in the Chicago area is readily available at prices that would not increase operating
expenses significantly.

The Company believes that its facilities are suitable for its business and will be adequate to meet our current needs.

ITEM 3. LEGAL PROCEEDINGS

The Company is involved in various legal proceedings, including product liability and workers� compensation matters which have arisen in the
normal course of operations. The Company has product liability insurance with self insurance retention that ranges from fifty thousand to $1
million. Certain cases are at a preliminary stage, and it is not possible to estimate the amount or timing of any cost to the Company. However,
the Company does not believe that these contingencies, in the aggregate, will have a material adverse effect on the Company. When it is
probable that a loss has been incurred and possible to make a reasonable estimate of the Company�s liability with respect to such matters, a
provision is recorded for the amount of such estimate or the minimum amount of a range of estimates when it is not possible to estimate the
amount within the range that is most likely to occur.

ITEM 4. SUBMISSION OF MATTERS TO A VOTE OF SECURITY HOLDERS

No matter was submitted for a vote of security holders during the fourth quarter of the fiscal year covered by this report.
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PART II

ITEM 5. MARKET FOR REGISTRANT�S COMMON EQUITY, RELATED STOCKHOLDER MATTERS AND ISSUER
PURCHASES OF EQUITY SECURITIES

Market for the Company�s Common Stock

The Company�s common stock began trading on the American Stock Exchange under the symbol VCC on February 15, 2005. No public market
for the Company�s securities existed prior to that date. The following table sets forth the range of high and low closing prices for the common
stock for the indicated periods of public trading:

Price Range of Common Stock

2006 High Low
First Quarter $ 5.80 $ 3.02
Second Quarter 4.84 2.61
Third Quarter 4.15 3.09
Fourth Quarter $ 5.67 $ 3.50

2005 High Low
First Quarter (beginning February 15, 2005) $ 6.90 $ 6.15
Second Quarter 6.60 5.90
Third Quarter 7.05 5.95
Fourth Quarter $ 6.50 $ 5.65

Number of Common Stockholders

As of March 28, 2007, there were approximately 29 record holders of the Company�s common stock.

Dividends

During the fiscal years ended December 31, 2006 and 2005, the Company did not declare or pay any dividends on its common stock and does
not intend to pay any cash dividends in the foreseeable future. Furthermore, the terms of our credit facility do not allow us to declare or pay
dividends without the prior written consent of the lender.

Performance Graph

The following stock performance graph is intended to show our stock performance compared with that of comparable companies. The stock
performance graph shows the change in market value of ten thousand dollars invested in our Common Stock, the Russell 2000 Index and two
peer group of comparable companies (Construction Equipment Index and the Specialty Equipment Index) for the period commencing February
14, 2005 (the date of our initial public offering) through December 31, 2006. The cumulative total stockholder return assumes dividends are
reinvested. The stockholder return shown on the graph below is not indicative of future performance.

In 2006 a new index, the Construction Equipment Index, was developed. The Construction Equipment Index consists of the following
companies, which are in similar lines of business to Veri-Tek International Corp.: A.S.V. Inc., Lindsay Corporation, Gehl Co., Gencor Industries
Inc., and Alamo Group, Inc. In last year�s proxy statement, an entirely different group of peer companies was used to compute the custom index
(Specialty Equipment Index). A new Construction Equipment Index consisting of a new peer group of companies was developed as the nature of
Veri-Tek operations is dramatically different than they were in 2005. In 2005, Veri- Tek had only one line of business which focused on
designing and manufacturing testing and assembly equipment for the automotive and heavy equipment industries. In 2006, Veri-Tek completed
two acquisitions.
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The acquired businesses manufacture various types of lifting equipment, i.e., boom trucks (cranes), sky cranes, rough terrain forklifts,
specialized carriers, heavy material handling transports and special mission oriented vehicles. Acquisitions accounted for as purchases have been
included in the Company�s results from their respective dates of acquisition, July 3, 2006 for the QVM acquisition and November 30, 2006 for
the Manitex Liftking acquisition. In 2006, approximately 90% of the Company�s reported revenues were generated by the Lifting Equipment
segment.

In 2005, the Specialty Equipment Index was selected by the Company because the companies included therein engaged in the manufacturing of
either specialty industry machinery or measuring and controlling devices, with applications for the automotive industries and with market
capitalizations similar to that of the Company. The Peer Group Index consists of Adept Technology, Amtech Systems, Inc., Perceptron, Inc.,
SmarTire Systems, Inc., FARO Technologies, QualMark Corp., Quipp, Inc., CVD Equipment, and Profile Technologies. The Peer Group Index
closely approximates Veri-Tek�s peer group in range of products provided, target industries and market capitalization in 2005. As stated above,
approximately 90% of the Company�s 2006 revenues are related to the Company�s Lifting Equipment segment. As such, the Company no longer
believes the Specialty Equipment Index is representative of its current business. The Index has been included in the performance graph to
provide an historic prospective.

CUMULATIVE TOTAL RETURN

Based upon an initial investment of $10,000 on February 14, 2005

with dividends reinvested

February 14,
2005

December 31,
2005

December 31,
2006

Veri-Tek $ 10,000 $ 9,833 $ 9,033
Russell 2000 Index $ 10,000 $ 10,602 $ 12,404
Specialty Equipment (9 stocks) $ 10,000 $ 10,218 $ 10,827
Construction Equipment (5 stocks) $ 10,000 $ 10,388 $ 11,723
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ITEM 6. SELECTED FINANCIAL DATA
The following selected financial data should be read in conjunction with our financial statements and the related notes thereto and �Management�s
Discussion and Analysis of Financial Condition and Results of Operations� included elsewhere in this report.

Veri-Tek, Inc., as it existed prior to the October 31, 2003 acquisition by QuantumVeri-Tek, Inc., is referred to as �Predecessor.� Veri-Tek, as it
existed on and after October 31, 2003, is referred to as �Successor.� The combined selected financial information for the Successor and
Predecessor as of the year ended December 31, 2003 was derived from our unaudited financial statements which, in the opinion of management,
reflect all adjustments necessary to present fairly, in accordance with accounting principles generally accepted in the United States, the
information for that period. The Company implemented a 300-for-1 stock split with respect to its shareholders of record on July 21, 2004, which
resulted in the Company having 3,000,000 shares issued and outstanding on such date. The Company implemented a 1-for-3.730879244 reverse
stock split to its shareholders of record on February 7, 2005, which resulted in the Company having 804,100 shares issued and outstanding on
such date. All share and per share amounts have been restated to retroactively reflect the stock splits for all periods in which the Successor is
presented.

Predecessor Successor

2002

Period from
January 1-
October 31,

2003

Period from
November 1-
December 31,

2003

Year Ended
December 31,

2003(3)

Year Ended
December 31,

2004

Year Ended
December 31,

2005

Year Ended
December 31,

2006
(unaudited)

(In Thousands of Dollars, except share data)
Revenue $ 6,263 $ 7,420 $ 967 $ 8,387 $ 7,929 $ 7,641 $ 45,768
Cost of sales 2,281 3,499 702 4,201 6,460 7,405 41,646
Gross margin 3,982 3,921 265 4,186 1,469 236 4,122
Research and development expenses 1,843 1,248 394 1,642 1,572 456 209
Selling, general and administrative
expenses 1,855 1,609 324 1,933 3,786 3,212 6,251
Impairment of Long Lived Assets �  �  �  �  �  �  5,932
Operating profit (loss) 284 1,064 (453) 611 (3,889) (3,432) (8,270)
Interest expense, net (235) (194) (232) (426) (1,335) 101 (1,930)
Other Income (Expense) �  �  �  �  �  (5) (15)
Total other income (expense) (235) (194) (232) (426) (1,335) 96 (1,945)
Earnings (Loss) before taxes 49 870 (685) 185 (5,224) (3,336) (10,215)
Income tax expense (benefit)(1) �  �  (232) (232) (1,770) (1,083) (1,326)
Net income (loss) 49 870 (453) 417 (3,454) (2,252) (8,889)
Earnings (loss) per share:
Basic $ 490 $ 8,700 $ (0.56) N/A(4) $ (4.30) $ (0.52) $ (1.66)
Diluted $ 490 $ 8,700 $ (0.56) N/A(4) $ (4.30) $ (0.52) $ (1.66)
Shares used to calculate Earnings
Per Share:
Basic 100 100 804,100 N/A(4) 804,100 4,339,649 5,346,225
Diluted 100 100 804,100 N/A(4) 804,100 4,339,649 5,346,225
Cash flow provided by (used in):
Operations 2,292 (153) (345) (698) (1,993) (4,343) 445
Investing activities (235) (79) (6,003) (6,082) (228) (1,689) (3,950)
Financing activities(2) (2,050) 222 6,348 6,570 2,227 8,051 2,047
Consolidated Balance Sheet Data:
Cash and cash equivalents 11 �  �  �  6 2,025 615
Working capital 746 1,100 716 (3,320) 6,588 16,793
Total Assets 5,461 6,623 11,346 11,886 17,227 83,844
Long-term obligations, net of
current portion 1,511 1,504 6,100 7,175 �  45,059
Shareholders equity (deficiency) (196) 184 (353) (3,809) 16,171 18,440
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(1) The Predecessor was a subchapter S corporation and therefore did not record income tax expense or benefit.
(2) The Predecessor was a subchapter S corporation. Cash flow from financing activities includes distributions to the shareholder of the

Predecessor.
(3) The combined financial information presented represents the sum of the January 1, 2003 through October 31, 2003 period for the

Predecessor and the November 1, 2003 through December 31, 2003 period for the Successor. No adjustments have been made to this data.
(4) Not applicable because the Successor was created on October 18, 2003 and has a different capital structure than the Predecessor.

ITEM 7. MANAGEMENT�S DISCUSSION AND ANALYSIS OF FINANCIAL CONDITION AND RESULTS OF OPERATIONS
The following management�s discussion and analysis of financial condition and results of continuing operations should be read in conjunction
with the Company�s financial statements and notes, and other information thereto included elsewhere in this Report.

FORWARD-LOOKING STATEMENTS

When reading this section of this Annual Report on Form 10-K it is important that you also read the financial statements and related notes
thereto. This Annual Report on Form 10-K and certain information incorporated herein by reference contain forward-looking statements within
the �safe harbor� provisions of the Private Securities Litigation Reform Act of 1995. All statements contained in this Annual Report on Form
10-K, other than statements that are purely historical, are forward-looking statements and are based upon management�s present expectations,
objectives, anticipations, plans, hopes, beliefs, intentions or strategies regarding the future. We use words such as �anticipate,� �estimate,� �plan,�
�project,� �continuing,� �ongoing,� �expect,� �believe,� �intend,� �may,� �will,� �should,� �could,� and similar expressions to identify forward - looking statements.
Forward-looking statements in this Annual Report on Form 10-K include, without limitation: (1) projections of revenue, earnings, capital
structure and other financial items, (2) statements of our plans and objectives, (3) statements regarding the capabilities and capacities of our
business operations, (4) statements of expected future economic performance and (5) assumptions underlying statements regarding us or our
business.

It is important to note that our actual results could differ materially from those included in such forward-looking statements due to a variety of
factors including: (1) the cyclical nature of the markets we operate in; (2) increases in interest rates; (3) government spending; (4) the
performance of our competitors; (5) shortages in supplies and raw materials; (6) our ability to meet financial covenants required by our debt
agreements; (7) product liability claims, intellectual property claims, and other liabilities; (8) difficulties in implementing new systems,
integrating acquired businesses, managing anticipated growth, and responding to technological change; (9) the volatility of our stock price; (10)
future sales of our common stock; (11) the willingness of our stockholders and directors to approve mergers, acquisitions, and other business
transactions; and (12) other risks described above in the section entitled �Risk Factors� and elsewhere in our Annual Report on Form 10-K.

The risks described in our Annual Report on Form 10-K are not the only risks facing our Company. Additional risks and uncertainties not
currently known to us or that we currently deem to be immaterial also may materially adversely affect our business, financial condition or
operating results. We do not undertake, and expressly disclaim, any obligation to update this forward-looking information, except as required
under applicable law.

OVERVIEW

The period since filing of the 2005 10-K has been one of significant strategic change for the Company. Prior to July 3, 2006, Veri-Tek
International Corp. and its subsidiaries (the �Company�) had a single line of business. The Company designed and manufactured testing and
assembly equipment used primarily in the manufacture of
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driveline components in the automotive and heavy equipment industries. In addition, the Company utilized this technology to provide testing
services to original equipment manufacturers and tier 1 suppliers in order to verify the manufacturing process.

In fiscal 2006, the Company completed two acquisitions that introduced Lifting Equipment into the Company operations as a second segment of
activity. Effective July 3, 2006, the Company completed the purchase of Manitex, Inc. (�Manitex�) via an acquisition of all of the membership
interests in Quantum Value Management, LLC (an entity owned by certain stockholders). A leading provider of engineered lift solutions in
North America, Manitex is based in Georgetown, Texas. Manitex designs, manufactures, and markets a comprehensive line of boom trucks, sign
cranes and trolley boom unloaders. Manitex�s boom trucks and crane products are primarily used for industrial projects, energy exploration, and
infrastructure development including: roads, bridges and commercial construction. On November 30, 2006, the Company, through its wholly
owned subsidiary, Manitex Liftking, ULC., an Alberta unlimited liability corporation (�Manitex Liftking�) completed the acquisition (the �Liftking
Acquisition�) of all of the operating assets of Liftking Industries, Inc. an Ontario, Canada corporation (�Liftking�). Manitex Liftking is
headquartered in Woodbridge (Toronto), Ontario and manufactures a complete line of rough terrain forklifts and special mission oriented
vehicles, as well as other specialized carriers, heavy material handling transporters, and steel mill equipment. For 2006, these two acquisitions
generated approximately $40.7 million of revenue and $2.0 million of operating earnings.

On March 29, 2007, the Board of Directors approved a plan, to sell the Testing & Assembly Equipment segment, in order to focus management�s
attention and financial resources on the Lifting Equipment segment. As a result, beginning in 2007, the Testing & Assembly Equipment segment
will be accounted for as a discontinued operation until its disposition.

In connection with the preparation of the 2006 year-end statements, the Board determined that certain of the Company�s Testing & Assembly
Equipment segment�s assets were impaired. Accordingly, an impairment charge of $6.6 million was recorded. (See Note 26 to the consolidated
financial statements) For fiscal 2006, the Testing & Assembly Equipment segment reported revenue of approximately $5.1 million and
generated a net loss from operations of approximately ($10.2) million.

In the Lifting Equipment segment, the Company derives most of its revenue from purchase orders from dealers and distributors. The volume and
timing of orders placed by our customers vary due to several factors, including variation in demand for our customers� products, changes in our
customers� manufacturing strategies and general economic conditions. The Company recognizes revenue from specialty equipment using the
proportionate performance method. The Company recognizes revenue for services in the Testing & Assembly Equipment segment when services
are rendered. The aforementioned segment has not generated material service revenue to date. Operating profit for specialty equipment depends
on the mix between the cost of materials in the equipment and the cost of labor and manufacturing overhead allocated to the equipment. In
addition, as we gain experience in manufacturing a certain kind of equipment, we usually achieve increased efficiencies, which result in lower
labor costs and manufacturing overhead for that equipment. While we may achieve some level of increased efficiency with respect to
manufacturing specialty equipment, our gross margins related thereto will likely continue to vary, as we must produce different kinds of
equipment and each piece of equipment must meet certain specifications of our customers.

Gross Profit for the Lifting Equipment segment varies from period to period. Factors that affect gross profit include product mix, production
levels and cost of raw materials. Margins tend to increase when production is skewed towards larger capacity cranes, special mission oriented
vehicles, specialized carriers and heavy material transports.
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The following table sets forth certain financial data for the three years ended December 31, 2006, 2005, and 2004.

Results of Consolidated Operations

VERI-TEK INTERNATIONAL, CORP.

(Thousands of Dollars, except share data)

December 31,
2006

December 31,
2005

December 31,
2004

Sales $ 45,768 $ 7,641 $ 7,929
Cost of Sales 41,646 7,405 6,460

Gross Profit 4,122 236 1,469
Research and Development Costs 209 456 1,572
Selling, General and Administrative Expenses 6,251 3,212 3,786
Impairment of Long Lived Assets 5,932 �  �  

Loss from Operations (8,270) (3,432) (3,889)
Other Income (Expense)
Interest Income 39 155 �  
Interest Expense (1,969) (54) (1,335)
Other Income (Expense) (15) (5) �  

Total Other Income (Expense) (1,945) 96 (1,335)

Loss Before Income Taxes (10,215) (3,336) (5,224)
Income Tax (Benefit) (1,326) (1,084) (1,770)

Net Loss (8,889) (2,252) (3,454)

Earnings Per Share
Basic and diluted $ (1.66) $ (0.52) $ (4.30)
Weighted Average Common Shares
Basic and diluted 5,346,225 4,339,649 804,100
Year Ended December 31, 2006 Compared to Year Ended December 31, 2005

Revenue. Revenue increased $38.1 million, or 499%, to $45.8 million for the twelve months ended December 31, 2006 from $7.6 million for the
same period in 2005. The increase in revenue was due to the Manitex and Manitex Liftking acquisitions (the �acquisitions�). Without these
acquisitions, revenues would have decreased $2.5 million or 33%.

This decrease occurred as the Testing & Assembly Equipment segment had no significant revenues from the production of specialty machines in
the third and fourth quarters. The revenues for the third and fourth quarters were primarily installation or service revenues. The dramatic drop in
revenues is the result of the decision to only accept new orders for production of specialty equipment when it has an acceptable gross profit
margin.

Cost of Sales. Cost of sales increased $34.2 million, or 462%, to $41.6 million for the period ended December 31, 2006 from $7.4 million for the
same period in 2005. The Company attributes the increase in cost of goods sold to the Manitex and Manitex Liftking acquisitions plus the
impairment charge of $0.7 million recognized by the Testing & Assembly Equipment segment. Without the acquisitions and impairment charge,
cost of sales would have decreased by $1.4 million or 19%. The percentage decrease for cost of sales is smaller than percentage decrease for
revenues for the Testing & Assembly Equipment segment. This is primarily the result not being able to reduce fixed costs proportionally with
the decrease in sales.
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Gross Margin. Gross margin increased $3.9 million, or 1647%, to $4.1 million for the twelve month period ended December 31, 2006 from $0.2
million for the same period in 2005. As a percentage of sales, gross margin was 9% for the twelve month period in 2006 and 3% for the twelve
month period in 2005. Gross margin and gross margin percent for twelve month period ended December 31, 2006 (excluding the effect of the
acquisitions) was ($1) million and (18.7%), respectively. The negative margin is the result of the impairment charge and an inability to eliminate
fixed costs proportionally with the 33% decrease in revenues for the Testing & Assembly Equipment segment.

Research and Development Expenses. Research and development was $0.2 million for the twelve months ended December 31, 2006 and $0.5
million in 2005. Virtually all the research and development for the 2006 period relates to the Lifting Equipment segment since the Testing &
Assembly Equipment segment stopped conducting research and development.

Selling, General and Administrative Expenses. Selling, general and administrative expenses increased $3 million, or 95%, to $6.3 million for the
twelve months ended December 31, 2006 from $3.2 million for the same period in 2005. This increase is entirely attributed to the acquisitions.
Selling, general and administrative expenses for the twelve month period ended December 31, 2006 (excluding the effect of the acquisitions) is
$2.7 million or a decrease of $0.6 million or 17%. The decrease is primarily due to a reduction of staff in response to declining revenues.

Impairment of Long Lived Assets On March 29, 2007, our Board of Directors approved a plan, to sell our Testing & Assembly Equipment
segment, in order to focus management�s attention and financial resources on our Lifting Equipment segment. In connection with the preparation
of our 2006 year-end financial statements, the Board determined that certain of our Testing & Assembly Equipment segment�s long lived assets
were impaired. Accordingly, we recorded an impairment charge of $5.9 million (See Note 26 of our consolidated financial statements). The
Company is attempting to sell the Testing & Assembly Equipment segment as a going concern. There is, however, no guarantee that the
Company will be successful in selling the Testing & Assembly Equipment segment and therefore the impairment was calculated assuming
liquidation.

Operating (Loss). The Company had operating loss of $8.3 million for the twelve months ended December 31, 2006 versus an operating loss of
$3.4 million for same period in 2005. Operating loss (excluding the effect of the acquisitions and impairment charges) of $6.6 million was a loss
of $3.6 million. The larger operating loss for the Testing & Assembly Equipment segment is the result of a significant decrease in revenues
which was partially offset, although not proportionally, by lower cost of sales and selling, general, and administrative expenses.

Other Income (Expense). Other income (expense) for the twelve months ended December 31, 2006 was an expense of ($2.0) million which is
principally interest on debt that the Company assumed or issued in connection with the Manitex acquisition. For the twelve months ended
December 31, 2005, the Company had other income of $0.1 million.

Income Tax Expense (Benefit). The Company�s income tax benefit was $1.3 million for the twelve month period ended December 31, 2006 as
compared to a benefit of $1.1 million in the 2005 period. The Company was in a cumulative loss position at December 31, 2006 and the decision
to dispose of the Testing & Assembly Equipment segment was made in March 2007 which theoretically leaves only the remaining profitable
Lifting Equipment segment. Nevertheless, the Company could not conclude that it was more likely than not that the additional deferred tax asset
related to 2006 net operating loss (�NOL�) would be fully utilized and therefore a valuation allowance was recorded in 2006. A valuation
allowance of $2.1 million was established, which represents the amount that total deferred tax assets exceed total deferred tax liabilities. The
NOL created in 2006, however, remains available and can be used to offset taxable income through at least 2023.

Net Loss. As a result of the foregoing factors, net loss was $8.9 million for the twelve months ended December 31, 2006 as compared to loss of
$2.3 million for the same period in 2005.
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Year Ended December 31, 2005 Compared to Year Ended December 31, 2004

Revenue. Revenue decreased by $0.3 million, or 3.6%, to $7.6 million for the period ended December 31, 2005 from $7.9 million for the same
period in 2004. This decrease was primarily the result of decreased orders for specialty equipment. The majority of our revenue for the year
ended December 31, 2005 was derived from specialty equipment business which accounted for 88% of our revenue. During 2005, specialty
equipment for driveshaft, diesel engine, and axle products accounted for 36%, 33%, and 19% of total revenue, respectively. For the same period
in 2004, specialty equipment for axle and transmission products accounted for 66% and 12%, respectively. During the 2005 period, the
Company experienced a significant increase in orders for our driveshaft manufacturing machines as compared to the same period in 2004. In
particular, we sold driveshaft manufacturing equipment to three Korean Tier 1 suppliers. One of these customers purchased a complete
driveshaft assembly system, consisting of a synchrowelder machine, a driveshaft dynamic truing center, a joint assembly machine and a
rollstaking machine. Revenues from the sale of specific specialty equipment are affected by the needs and new platform launch schedules of
customers and their OEM customers.

Cost of Sales. Cost of Sales increased $0.9 million, or 14.6%, to $7.4 million for the period ended December 31, 2005 from $6.5 million for the
comparable period in 2004. This increase in cost of sales was due, in part, to increased production costs related to the driveshaft assembly
equipment contracts for the Korean market, and, in part, to fixed overhead costs incurred during the first half of the year while we were in the
initial stages of development of the contracts. As a percentage of revenue, cost of sales increased to 96.9% in 2005 from 81.4% in 2004. This
increase in cost of sales as a percentage of revenue was primarily the result of increased manufacturing costs relating to our driveshaft assembly
equipment. Manufacturing costs were greater than anticipated due to manufacturing of more sophisticated driveshaft equipment for new
customers as compared to prior periods in which the Company engaged in more repeat manufacturing of standalone driveshaft machines. These
manufacturing costs include increased labor costs resulting from our employees learning the manufacturing process of these new machines and
increased material cost as physical changes were made to the machines in order for them to optimally function as designed. The Company
anticipates that the costs to design and manufacture these products will decline over time, as experienced with manufacturing other products.
Due to the high number of machines being built during the second half of the year, increased labor and material costs related to meeting
customer delivery requirements were incurred. These increased costs resulted from having to produce and deliver several machines within the
same four-week period. In order to meet these deadlines, we hired temporary workers, worked overtime and expedited the manufacture of
certain components.

Gross Margin. Goss margin decreased $1.2 million, or 83.9%, to $0.2 million for the 2005 period from $1.5 million for 2004. As a percentage of
sales, gross margin decreased to 3.0% in 2005 from 18.5% in 2004. The dollar and percentage decrease in gross margin was primarily the result
of increased manufacturing costs associated with the production of specialty driveshaft assembly systems and lower contract revenue.

Research and Development Expenses. Research and development expenses declined $1.1 million, or 70.9%, for the period ended December 31,
2005 to $0.5 million as compared to the comparable 2004 period. Research and development expenses declined with the focusing of efforts on
the production of specialty equipment. As a percentage of sales our research and development expenses decreased to 6.0% of revenue in 2005
from 19.8% of revenue in 2004.

Selling, General and Administrative Expenses. Selling, general and administrative expenses decreased $0.6 million, or 17.6%, to $3.2 million for
the period ended December 31, 2005 from $3.8 million for the 2004 period. Selling, general, and administrative expenses for 2004 included the
creation of a reserve for costs and earnings in excess of billings of approximately $1.6 million due to doubt that a customer would take delivery
of a specialty machine. During 2005, additional reserves totaling $0.2 million for two separate machines were recorded. Excluding these
reserves, SG&A expenses increased $0.8 million for the year. This increase is primarily attributable to increased staffing incurred in order to
implement the growth strategy of commercializing testing
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services and manufacturing precision driveshafts, increased travel expenses incurred servicing foreign-based customers, and public company
related expenses.

Operating Profit (Loss). As a result of the foregoing factors, operating profit increased $0.5 million to a loss of $3.4 million for the 2005 period
from a loss of $3.9 million for 2004.

Interest Income (Expense). As a result of a successful initial public offering in February 2005, the Company repaid the outstanding balance on
the revolving credit facility and did not utilize it during the remainder of the year. In addition, our subordinated debt obligation, which totaled
approximately $7.2 million at December 31, 2004, was converted into common stock. As a result, interest expense decreased $1.2 million to
$0.1 million for the 2005 period from $1.3 million for the same period in 2004. The Company also earned interest income of $0.2 million during
the year ended December 31, 2005 by investing cash balances in short-term marketable securities. The Company had no interest income during
the year ended December 31, 2004.

Income Tax Expense (Benefit). Income tax benefit was $1.1 million for the period ended December 31, 2005 compared to a tax benefit of $1.8
million for the prior year.

Net Earnings (Loss). As a result of the foregoing factors, net loss from operations was $2.3 million for the period ended December 31, 2005
compared to a net loss of $3.5 million in 2004.

Liquidity and Capital Resources

Cash and cash equivalents were $0.6 million at December 31, 2006 compared to $2.0 million at December 31, 2005. The decrease in cash and
cash equivalents is principally attributed to the use of cash to reduce Manitex�s revolving credit facility. As of December 31, 2006, the Company
had approximately $2.4 million available to borrow under its merged credit facility. Additionally, the Company�s Manitex Liftking subsidiary
had credit facility which allows for borrowings up to $3.5 million CAD. At December 31, 2006, there were no outstanding borrowings against
the Canadian facility.

The Company needs cash to meet its working capital needs as the business grows, to acquire capital equipment, and to fund acquisitions and
debt repayment. Cash flows from operations and existing availability under the current revolving credit facilities are available when the
Company needs cash in the future. In the December 2006, the Company reached an agreement with its bank to extend the maturity of the
Company�s $16.5 million credit facility and our $14.0 million note payable to April 1, 2008.

The Company�s revolving credit facility dated December 15, 2003, had an original maturity date of January 2, 2005. The maturity date has been
extended numerous times in various increments and the maturity date is currently April 1, 2008. The agreement contains the customary
limitations including, but not limitations on acquisitions, dividends, repurchase of the Company�s stock and capital expenditures. It also requires
the Company to have on the last date of the quarter a minimum �Tangible Effective Net Worth�, which is defined in the agreement as equity plus
subordinated debt minus intangible assets and related party receivables. The Company also has a $14 million note payable to Comerica Bank,
which was due on September 10, 2006. The maturity date has been extended; the note is now due on April 1, 2008.

The Company�s ability to meet its commitments and contractual obligations is dependent on the Company�s ability to either negotiate extensions
of its current credit agreements, replace the existing credit agreements with a new credit agreement with acceptable terms or to raise additional
equity capital. Although management believes it has the ability to negotiate the necessary extension, to find new financing with acceptable
terms, or to raise additional equity capital, there is no assurance that the Company will be successful in raising the necessary capital.
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2006

Operating activities generated cash of $0.4 million for the year ended December 31, 2006. The Company�s net loss of $8.9 million was more than
offset by non-cash items of $6.7 million, and a change in working capital of $2.7 million. The non-cash items are principally composed of
amortization and depreciation of $1.6 million and an impairment charge of $6.6 million offset by an increase in deferred taxes of $1.4 million,
net of a valuation allowance. The increase in deferred taxes is principally related to $1.3 million tax benefit recorded in connection with the
current year�s net loss. In March 2007, the Company adopted a plan to dispose of the Testing & Assembly segment operations based in Wixom,
Michigan and expects that the final sale and disposal of the assets will be completed in the year 2007. The Company determined that the
carrying values of some of the underlying assets exceeded their fair values. Consequently, the Company recorded an impairment loss of $6.6
million, which represents the excess of the carrying values of the assets over their fair values, less cost to sell. (See note 26 to the consolidated
financial statements) The decrease in working capital is principally the result of decreases of $2.2 million in cost in excess of billings. The
decrease is related to the decline in revenues in the Testing & Assembly equipment segment.

The Company used cash in investing activities of $4.0 million for year ended December 31, 2006. In 2006, the Company used $3.3 million to
purchase Manitex and Manitex Liftking and also invested an additional $0.6 million in capital assets and patents.

Financing activities contributed $2.0 million in cash for the year ended December 31, 2006. Approximately $10.3 million was generated by the
issuance of the Company stock through a sale of stock and warrants to institutional investors in a private placement. Cash available from the
prior year�s initial public offering and funds raised in the private placement was used to reduce the Company�s line of credit by approximately
$2.0 million and to reduce the $20.0 million bank note by $6.0 million to $14.0 million and to reduce capital lease obligations by $0.2 million.

2005

The Company used cash in operations of $4.3 million for the year ended December 31, 2005. Net cash used by continuing operations in the 2005
period was primarily the result of increases in accounts receivable, costs and estimated earnings in excess of billings, inventories and our loss
from operations.

The Company used cash in investing activities of $1.7 million for the year ended December 31, 2005. This was primarily the result of costs
capitalized by us as we built a series of driveshaft assembly equipment with the intention to own and operate in support of our business plan to
commence manufacturing of precision driveshafts.

Cash provided by financing activities of $8.1 million for the year ended December 31, 2005, was the result of our successful initial public
offering which raised $15.1 million net of investment banking fees and expenses. Additionally, the Company generated approximately $1.0
million by borrowing against the line of credit. Approximately $8.0 million of the offering proceeds was used in repayment of the revolving
credit facility. In conjunction with our 2005 initial public offering, subordinated debt totaling approximately $7.2 million was converted into
1,195,900 shares of common stock at $6.00 per share.

Contingencies

The Company is involved in various legal proceedings, including product liability and workers� compensation matters which have arisen in the
normal course of operations. Certain cases are at a preliminary stage, and it is not possible to estimate the amount or timing of any cost to the
Company. However, the Company does not believe that these contingencies, in aggregate, will have a material adverse effect on the Company.

Off-Balance Sheet Arrangements

The Company has no off-balance sheet arrangements as defined in Item 303(a)(4)(ii) of Regulation S-K.
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Contractual Obligations

The following is a schedule at December 31, 2006 of our long-term contractual commitments, future minimum lease payments under
non-cancelable operating lease arrangements and other long-term obligations.

(In thousands) Payments due by period

Contract obligations Total 2007
2008-
2009

2010-
2011 Thereafter

Revolving credit Facility $ 14,121 $ �  $ 14,121 $ �  $ �  
Term Loan 14,000 �  14,000 �  �  
Note to Former QVM members 1,072 �  �  �  1,072
Note to Liftking Industries, Inc. 2,745 515 1,373 857
Operating Lease Obligations 1,267 685 582 �  �  
Capital Lease Obligations 9,296 936 1,660 1,608 5,092
Purchase Obligations 16,879 16,879 �  �  �  

Total $ 59,380 $ 19,015 $ 31,736 $ 2,465 $ 6,164

Related Party Transactions

For a description of the Company�s related party transations, please see Note 23 to the Company�s consolidated financial statements entitled
�Transactions Between the Company and Related Parties.�

Critical Accounting Policies and Estimates

The preparation of our financial statements and related disclosures in conformity with accounting principles generally accepted in the United
States of America requires management to make estimates and judgments that affect our reported amounts of assets and liabilities, revenues and
expenses, and related disclosures of contingent assets and liabilities. On an on-going basis, we evaluate our estimates and assumptions based
upon historical experience and various other factors and circumstances. Management believes that our estimates and assumptions are reasonable
under the circumstances; however, actual results may vary from these estimates and assumptions under different future circumstances. We have
identified the following critical accounting policies that affect the more significant judgments and estimates used in the preparation of our
consolidated financial statements.

Revenue Recognition. For products shipped FOB destination, sales are recognized when the product reaches its FOB destination, or when the
services are rendered, which represents the point when the risks and rewards of ownership are transferred to the customer. For products shipped
FOB shipping point, revenue is recognized when the product is shipped, as this is the point when title and risk of loss pass from us to our
customers. The proportionate performance method is used to recognize income from the design and manufacturing of testing equipment.

Customers may be invoiced prior to the time customers take physical possession. Revenue is recognized in such cases only when the customer
has a fixed commitment to purchase the units, the units have been completed, tested and made available to the customer for pickup or delivery,
and the customer has authorized in writing that we hold the units for pickup or delivery at a time specified by the customer. In such cases, the
units are invoiced under our customary billing terms, title to the units and risks of ownership pass to the customer upon invoicing, the units are
segregated from our inventory and identified as belonging to the customer and we have no further obligations under the order.

The Company establishes reserve for future warranty expense at the point when revenue is recognized by the Company and is based on
percentage of revenues. The provision for estimated warranty claims, which is included in cost of sales, is based on sales.

Allowance for Doubtful Accounts. Accounts Receivable is reduced by an allowance for amounts that may become uncollectible in the future.
The Company�s estimate for the allowance for doubtful accounts related to trade receivables includes evaluation of specific accounts where we
have information that the customer may have an inability to meet its financial obligations.
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Inventories and Related Reserve for Obsolete and Excess Inventory Inventories are valued at the lower of cost or market and are reduced by a
reserve for excess and obsolete inventories. The estimated reserve is based upon specific identification of excess or obsolete inventories.

Shipping and Handling. The Company records the amount of shipping and handling costs billed to customers as revenue. The cost incurred for
shipping and handling is included in the cost of sales.

Costs and Earnings in Excess of Billings. Costs and earnings in excess of billings pertain only to our manufacturing of specialty equipment. This
balance is the direct result of the revenue recognized through the proportionate performance method that has not yet been billed to the customer.
Each project purchase order contains milestones for billing. As projects progress, the revenue recognized is placed in this account and is
removed from this account as milestones are reached. The Company assumes risk in committing considerable capital to a project before we are
paid by our customer. Typically, commitment of capital to a project begins four to nine months before receiving cash from the sale of the
product, thus, the cash effect of non-payment on the Company is heightened. These delayed payments terms also increases capital requirements
as investment in a project occurs for a considerable period before being paid.

Other Intangible Assets. The Company accounts for Other Intangible Assets under the guidance of SFAS No. 142, �Goodwill and Other
Intangible Assets�. Under SFAS No. 142, Other Intangible Assets with definite lives are amortized over their estimated useful lives. Indefinite
and definite lived intangible assets are subject to annual impairment testing.

The Company capitalizes certain costs related to patent technology. Additionally, a substantial portion of the purchase price related to the
Company�s acquisitions has been assigned to patents or unpatented technology, trade name, customer backlog, and customer relationships. The
intangibles acquired in acquisitions have been valued using a discounted flow approach. Intangibles, except goodwill, are being amortized over
their estimated useful lives.

Impairment of Long Lived Assets. In accordance with SFAS No. 144, Accounting for the Impairment or Disposal of Long-Lived Assets, the
Company reviews its long-lived assets, including property and equipment, and other identifiable intangibles for impairment annually in the
fourth quarter of the year or whenever events or changes in circumstances indicate that the carrying amount of the assets may not be fully
recoverable.

To determine recoverability of its long-lived assets, the Company evaluates the probability that future undiscounted net cash flows, without
interest charges, will be less than the carrying amount of the assets. Impairment is measured at fair value.

As required by SFAS No. 142, �Goodwill and Other Intangibles,� the Company evaluates goodwill for impairment annually in the fourth quarter
of the year or whenever events or changes in circumstances indicate that the carrying amount of the assets may not be fully recoverable. The
Company evaluates goodwill for impairment using the required business valuation method, which is calculated as of a measurement date by
determining the present value of debt-free, after-tax projected future cash flows, discounted at the weighted average cost of capital of a
hypothetical third party buyer.

The Company has recorded $5,932 loss on impairment of long-lived assets during 2006. No impairment charges were recorded in 2005 and
2004. (See Note 26 for detail regarding the impairment charge)

Research and Development Expenses. The Company expenses research and development costs as incurred. For the periods ended December 31,
2006, 2005, and 2004 expenses were $0.2 million, $0.5 million, and $1.6 million, respectively.

Warranty Expense. The Company establishes reserve for future warranty expense at point when revenue is recognized by the Company and is
based on percentage of revenues. The provision for estimated warranty claims, which is included in cost of sales, is based on sales.
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Litigation Claims. In determining whether liabilities should be recorded for pending litigation claims, the Company must assess the allegations
and the likelihood that it will successfully defend itself. When the Company believes it is probable that it will not prevail in a particular matter, it
will then make an estimate of the amount of liability based, in part, on the advice of outside legal counsel.

Deferred Income Taxes. In evaluating our ability to recover our deferred tax assets, the Company considers all available positive and negative
evidence including our past operating results, the existence of cumulative losses in our most recent fiscal years and our forecast of future taxable
income. A valuation allowance is required when it is more likely than not that all or a portion of a deferred tax asset will not be realized.
Forming a conclusion that a valuation allowance is not needed is difficult when there is negative evidence such as cumulative losses in recent
years as cumulative losses weigh heavily in the overall assessment. At December 31, 2006, we provided a valuation allowance against our net
deferred tax assets based on our cumulative losses in recent years.

At December 31, 2005, the Company believed there was more positive evidence than negative evidence to support the conclusion that the
establishment of a valuation allowance was not required. The conclusion was based on several significant developments, specifically, the
consideration of our financial plan for 2006 that incorporated the planned acquisition of profitable business and cost reduction activities. Based
on the expected cost of the acquisition, the Company anticipated having significant future reversals of temporary differences from intangible
assets. Targeted business was historically profitable, which is a strong indicator it will continue to generate taxable income in future years based
on existing sales prices and cost structure. The Company also entered into various cost reduction initiatives including (i) raising capital through a
public offering in which the proceeds were used to retire the Company�s outstanding debt with the effect of reducing interest costs in future years
and (ii) adopting new sourcing arrangements and bringing �in-house� formerly outsourced component manufacturing to defray increasing steel
prices.

Computation of Earnings per Share. Basic Earnings per Share (�EPS�) was computed by dividing net loss by the weighted average number of
common shares outstanding during the period.

In September 2004, the Emerging Issues Task Force reached a final consensus on Issue N. 04-8, �The Effect of Contingently Convertible Debt on
Diluted EPS� (EITF 04-8). Contingently convertible debt instruments are financial instruments that add a contingent feature to a convertible debt
instrument. The conversion feature is triggered when one or more specified contingencies occur and at least one of these contingencies is based
on market price. Prior to the issuance of EITF 04-8, SFAS 128 had been widely interpreted to allow the exclusion of common shares underlying
contingently convertible debt instruments from the calculation of diluted EPS in instances where conversion depends on the achievement of a
specified market price of the issuer�s shares. The consensus requires that these underlying common shares be included in the diluted EPS
computations, if dilutive, regardless of whether the market price contingency or any other contingent factor has been met. The consensus, which
is effective for reporting periods ending after December 15, 2004, requires the restatement of diluted EPS for all prior periods presented. As of
December 31, 2004, Veri-Tek had a contingently convertible debt instrument. In February 2005, $7.2 million of subordinated debt was
converted to shares of common stock upon consummation of the initial public offering.

The number of shares related to options, warrants, and similar instruments included in diluted EPS (�EPS�) is based on the �Treasury Stock Method�
prescribed in SFAS No. 128. This method assumes theoretical repurchase of shares using proceeds of the respective stock option or warrant
exercise at a price equal to the issuer�s average stock price during the related earnings period. Accordingly, the number of shares includable in the
calculation of EPS in respect of the stock options, warrants, and similar instruments is dependent on this average stock price and will increase as
the average stock price increases.

Securities of a subsidiary that are convertible into its parent company�s common stock shall be considered among potential common shares of the
parent company for the purposes of computing consolidated diluted EPS.
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Including the contingently convertible debt in the diluted EPS calculation is anti-dilutive when there is a loss and is, therefore, excluded from the
diluted per share calculation under paragraph 16 of SFAS 128. The effect of applying paragraph 16 of SFAS 128 was to exclude 820,044,
26,283, and 199,863 shares from the diluted EPS calculation of the years ended December 31, 2006, 2005 and 2004, respectively.

Stock Warrants. On November 15, 2006, the Company closed a $11.1 million private placement of its common stock and warrants (the �Private
Placement�) pursuant to the terms of a security purchase agreement entered into among the Company and certain institutional investors on
November 3, 2006 (the �Securities Purchase Agreement�). Pursuant to the Securities Purchase Agreement, Veri-Tek sold 2,750,000 shares of its
common stock, Series A Warrants to purchase 550,000 shares of the Company�s common stock, and series B Warrants to purchase 550,000
shares of the Company�s common stock. Roth Capital Partners, LLC acted as exclusive placement agent for the Private Placement and received
cash and warrants to purchase the Company�s common stock as a placement agent fee.

The Series A Warrants and the Series B Warrants (together the �Warrants�) were issued upon the closing of the Private Placement and will be
exercisable after the sixth month anniversary of the issuance date of the Warrants until November 15, 2011. The Series A Warrants have an
exercise price of $4.05 per share, and the Series B Warrants have an exercisable price of $4.25 per share. The Warrants will be exercisable on a
cashless basis under certain circumstances, and are callable under certain circumstances. The Company also issued warrants to purchase an
aggregate of 192,500 shares of the Company�s common stock to a finder and to Roth Capital Partners, LLC for acting as placement agent in
connection with the Private Placement. These warrants will be exercisable until November 15, 2011, and have an exercise price of $4.62 per
share.

Including warrants in the diluted EPS calculation is anti-dilutive when there is a loss. Therefore, they are excluded from the diluted EPS
calculation.

New Accounting Pronouncements

In November 2004, the FASB issued SFAS No. 151, �Inventory Costs, an amendment of ARB No. 43, Chapter 4.� This statement amends the
guidance in ARB No. 43 Chapter 4, �Inventory Pricing�, to clarify the accounting for abnormal amounts of idle facility expense, freight, handling
costs, and wasted material (spoilage). Paragraph 5 of ARB No. 43, Chapter 4, previously stated that, ��under some circumstances, items such as
idle facility expense, excessive spoilage, double freight, and rehandling costs may be so abnormal to require treatment as a current period
charges�� This statement requires that those items be recognized as current-period charges regardless of whether they meet the criterion of �so
abnormal.� In addition, this statement requires that allocation of fixed production overheads to the costs of conversion be based on the normal
capacity of the production facilities. The provisions of this statement will be effective for inventory costs during the fiscal years beginning after
June 15, 2005. The Company adopted the statement on January 1, 2006. The adoption of this statement did not have a material impact on the
Company�s financial condition, results of operations or cash flows.

On December 16, 2004, the FASB issued SFAS No. 123 (revised 2004), �Share-Based Payment�, which is a revision of SFAS No. 123,
�Accounting for Stock-Based Compensation� (SFAS 123R). SFAS 123R supersedes APB Opinion No. 25, �Accounting for Stock Issued to
Employees,� and amends SFAS 95, �Statement of Cash Flows.� Generally, the approach in SFAS 123R is similar to the approach described in
SFAS 123. However, SFAS 123R requires all share-based payments to employees, including grants of employee stock options, to be recognized
in the income statement based on their fair values. Pro forma disclosure is no longer an alternative. SFAS 123R must be adopted no later than
July 1, 2005. Early adoption will be permitted in periods in which financial statements have not yet been issued. The Company adopted SFAS
123R on July 1, 2005. The adoption of this statement did not have an impact on the Company�s financial condition, results of operations or cash
flows since the Company has not issued any employee stock options.

In March 2005, the SEC released Staff Accounting Bulletin No 107, �Share Based Payment� (�SAB 107�), which provides interpretive guidance
related to the interaction between SFAS 123(R) and certain SEC rules and
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regulations. In April 2005, the SEC amended the compliance dates for SFAS 123(R) to allow companies to implement the standard at the
beginning of the next fiscal year, instead of the next reporting period beginning after June 15, 2005. The Company adopted the Staff Accounting
Bulletin No. 107 on January 1, 2006. The adoption of this statement did not have a material impact on the Company�s financial condition, results
of operations or cash flows.

In March 2005, the FASB issued FASB Interpretation No. 47, Accounting for Conditional Asset Retirement Obligations� (�FIN 47�). FIN 47
provides guidance relating to the identification of and financial reporting for legal obligations to perform an asset retirement activity. The
Interpretation requires recognition of a liability for the fair value of a conditional asset retirement obligation when incurred if the liability�s fair
value can be reasonably estimated. FIN 47 also defines when an entity would have sufficient information to reasonably estimate the fair value of
an asset retirement obligation. The provision is effective no later than the end of fiscal years ending after December 15, 2005. The Company
adopted FIN 47 on January 1, 2006. The adoption did not have a material impact on the Company�s financial position, results of operations, or
cash flows.

In May 2005, the FASB issued FASB Statement No. 154, �Accounting Changes and Error Corrections.� This new standard replaces APB Opinion
No. 20, �Accounting Changes, and FASB Statement No. 3, Reporting Accounting Changes in Interim Financial Statements,� and represents
another step in the FASB�s goal to converge its standards with those issued by the IASB. Among other changes, Statement 154 requires that a
voluntary change in accounting principle be applied retrospectively with all prior period financial statements presented on the new accounting
principle, unless it is impracticable to do so. Statement 154 also provides that (1) a change in method of depreciating or amortizing a long-lived
non-financial asset be accounted for as a change in estimate (prospectively) that was effected by a change in accounting principle, and
(2) correction of errors in previously issued financial statements should be termed a �restatement.� The new standard is effective for accounting
changes and correction of errors made in fiscal years beginning after December 5, 2005. Early adoption of this standard is permitted for
accounting changes and correction of errors made in fiscal years beginning after June 1, 2005. The Company adopted the SFAS No. 154 on
January 1, 2006. The adoption of the Statement did not have a material impact on its financial position, results of operations or cash flows.

In February of 2006, the FASB issued SFAS No. 155, �Accounting for Certain Hybrid Financial Instruments,� which is intended to simplify the
accounting and improve the financial reporting of certain hybrid financial instruments (i.e. derivatives embedded in other financial instruments).
The statement amends SFAS No. 133, �Accounting for Derivative Instruments and Hedging Activities�, and SFAS No. 140, �Accounting for
Transfers and Servicing of Financial Assets and Extinguishments of Liabilities � a replacement of FASB Statement No. 125.� SFAS No. 155 is
effective for all financial instruments issued or acquired after the beginning of an entity�s first fiscal year beginning after September 15, 2006.
The Company is currently evaluating the impact SFAS No. 155 will have on its financial statements, if any.

In March 2006, the FASB issued Statement of Financial Accounting Standards No. 156, �Accounting for Servicing of Financial Assets � an
amendment of FASB Statement No. 140� which is effective for the fiscal years beginning after September 15, 2006. The FASB issues this
statement to simplify the accounting for servicing rights and to reduce the volatility that results from using different measurement attributes. The
Company has evaluated the new statement and determined that this statement will not have a significant impact on the determination or
reporting of the Company�s financial results.

In September 2006, the FASB issued Statement of Financial Accounting Standards No. 157, �Fair Value Measurements� which is effective for
fiscal years beginning after November 15, 2007 and for interim periods within those years. This statement defines fair value, establishes a
framework for measuring fair value, and expands the related disclosure requirements. The Company is currently evaluating the potential impact
of this statement.

In September 2006, the FASB issued Statement of Financial Accounting Standards No. 158, �Employers� Accounting for Defined Benefit Pension
and Other Postretirement Plans�an amendment of FASB Statements
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No. 87, 88, 106 and 132(R)� (SFAS 158). This statement requires balance sheet recognition of the overfunded or underfunded status of pension
and postretirement benefit plans. Under SFAS 158, actuarial gains and losses, prior service costs or credits, and any remaining transition assets
or obligations that have not been recognized under previous accounting standards must be recognized in Accumulated Other Non-Shareowners�
Changes in Equity, net of tax effects, until they are amortized as a component of net periodic benefit cost. In addition, the measurement date, the
date at which plan assets and the benefit obligation are measured, is required to be the company�s fiscal year end. SFAS 158 is effective for
publicly-held companies for fiscal years ending after December 15, 2006, except for the measurement date provisions, which are effective for
fiscal years ending after December 15, 2008. The adoption of SFAS No. 158 is not expected to have a significant impact on the Company�s
overall results or financial position.

In June 2006, the FASB issued FASB Interpretation No. 48 �Accounting for Uncertainty in Income Taxes (an interpretation of FASB Statement
No. 109)� which is effective for fiscal years beginning after December 15, 2006. This interpretation was issued to clarify the accounting for
uncertainty in income taxes recognized in the financial statements by prescribing a recognition threshold and measurement attribute for the
financial statement recognition and measurement of a tax position taken or expected to be taken in a tax return. The Company is currently
evaluating the potential impact of this interpretation.

In September 2006, the SEC issued Staff Accounting Bulletin No. 108, Considering the Effects of Prior Year Misstatements when Quantifying
Misstatements in Current Year Financial Statements (SAB 108), to address diversity in practice in quantifying financial statement
misstatements. SAB 108 requires that misstatements be quantified based on their impact on each of the Company�s financial statements and
related disclosures. On December 31, 2006, the Company adopted SAB 108. The adoption of SAB 108 did not impact the Company�s financial
statements.

ITEM 7A. QUANTITATIVE AND QUALITATIVE DISCLOSURES ABOUT MARKET RISK

We are exposed to various market risks as a part of our operations, and we anticipate that this exposure will increase as a result of our planned
growth. In an effort to mitigate losses associated with these risks, we may at times enter into derivative financial instruments, although we have
not historically done so. These may take the form of forward sales contracts, option contracts, foreign currency exchange contracts and interest
rate swaps. We do not, and do not intend to, engage in the practice of trading derivative securities for profit.

Interest Rates�We are exposed to market risks relating to changes in interest rates. Our credit facility allows for borrowings based on the
Eurodollar rate or a base rate. The interest rate incurred by us is based on these rates plus a premium. If these rates rise, our interest expense will
increase accordingly.

Interest Rate Changes�The Company�s debt agreements allow for borrowings based on the Eurodollar rate or a base rate. The interest rate incurred
by us is based on these rates plus a premium. If these rates rise, our interest expense will increase accordingly. The effect of a 10% interest rate
increase on all outstanding debt for Veri-Tek would have been an increase in interest expense of approximately $294 for 2006.

Foreign Exchange Risk�The Company is exposed to fluctuations in the exchange rates principally Canadian dollars and Euros which effects cash
flows related to third party purchases and sales, intercompany product shipments and intercompany loans. We are also exposed to fluctuations in
the value of foreign currency investment in our Canadian subsidiary and cash flows related to repatriation of this investment. Additionally, we
are exposed to volatility in the translation of foreign currency earnings to U.S. Dollars from Canadian dollars. (See section 1A, Risk Factors for
further discussion on risk factors.)
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ITEM 8. FINANCIAL STATEMENTS AND SUPPLEMENTARY DATA.

The report of independent registered public accounting firm and the Company�s Consolidated Financial Statements and Financial Statement
Schedule are filed pursuant to this Item 8 and are included in this report. See Index to Financial Statements and Financial Statement Schedule.

Unaudited Quarterly Financial Data

Summarized quarterly financial data for 2006 and 2005 are as follows (in thousands, except per share amounts).

2006 2005
1st Qtr 2nd Qtr 3rd Qtr 4th Qtr 1st Qtr 2nd Qtr 3rd Qtr 4th Qtr

Sales $ 2,237 $ 1,675 $ 20,658 $ 21,198 $ 1,059 $ 1,142 $ 3,522 $ 1,918
Gross Profit 10 (42) 2,303 1,851 (296) 158 726 (352)
Net Loss (370) (414) (566) (7,539) (811) (473) (63) (906)
Loss per share
Basic and diluted (0.08) (0.08) (0.11) (1.16) $ (0.30) $ (0.10) $ (0.01) $ (0.21)
Shares outstanding
Basic and diluted 4,875,000 4,875,000 5,104,769 6,514,766 2,731,818 4,875,000 4,875,000 4,875,000
Acquisitions accounted for as purchases have been included in the Company�s results from their respective dates of acquisition. QVM and
Manitex Liftking were acquired on July 3, 2006 and November 30, 2006, respectively.

In the fourth quarter 2006, the Company allocated goodwill to the following specific intangibles: patented and unpatented technology, trade
name and trademarks, customer relationships and customer backlog. The foregoing intangible assets are assets with definite lives. Under SFAS
No. 142, Intangible Assets with definite lives are amortized over their estimated useful lives. In the fourth quarter, the Company recorded
amortization against these intangibles of $992 for the period from the date of the acquisition through December 31, 2006. Approximately $485
relates to amortization for the period from acquisition date through September 30, 2006

Index to Financial Statements

The financial statements of the registrant required to be included in Item 8 are listed below:

Page

Reference

Reports of Independent Registered Public Firms 41-42

Financial Statements:

Balance Sheet 43

Statement of Operations 44

Statement of Shareholders� Equity (Deficit) 45

Statement of Cash Flows 46

Notes to Financial Statements 47-78
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REPORT OF THE INDEPENDENT REGISTERED PUBLIC ACCOUNTANT

To the Board of Directors

Veri-Tek International, Corp.

We have audited the accompanying consolidated balance sheet of Veri-Tek International, Corp. as of December 31, 2006, and the related
consolidated statements of operations, stockholders� equity and comprehensive income, and cash flows for the year then ended December 31,
2006. These financial statements are the responsibility of the company�s management. Our responsibility is to express an opinion on these
financial statements based on our audit.

We conducted our audit in accordance with the standards of the Public Company Accounting Oversight Board (United States). Those standards
require that we plan and perform the audit to obtain reasonable assurance about whether the consolidated statements are free of material
misstatement. The company is not required to have, nor were we engaged to perform, an audit of its internal control over financial reporting. Our
audit included consideration of internal control over financial reporting as a basis for designing audit procedures that are appropriate in the
circumstances, but not for the purpose of expressing an opinion on the effectiveness of the company�s internal control over financial accounting.
Accordingly, we express no such opinion. An audit also includes examining, on a test basis, evidence supporting the amounts and disclosures in
the consolidated financial statements, assessing the accounting principals used and significant estimates made by management, as well as
evaluating the overall financial statement presentation. We believe that our audit provides a reasonable basis for our opinion.

In our opinion, the consolidated financial statements referred to above present fairly, in all material respects, the financial position of Veri-Tek
International, Corp. as of December 31, 2006 in conformity with accounting principles generally accepted in the United States of America.

/s/    UHY LLP
UHY LLP

Sterling Heights, MI
April 9, 2007
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Report of Independent Registered Public Accountant

To the Board of Directors

Veri-Tek International Corp.

50120 Pontiac Trail

Wixom, MI 48393-2019

We have audited the accompanying balance sheet of Veri-Tek International Corp. as of December 31, 2005 and the related statements of
income, stockholders� equity (deficit) and cash flows for each of the two years then December 31, 2005 and 2004. These financial statements are
the responsibility of the Company�s management. Our responsibility is to express an opinion on these financial statements based on our audits.

We conducted our audits in accordance with the standards of the Public Company Accounting Oversight Board (United States). Those standards
require that we plan and perform the audit to obtain reasonable assurance about whether the financial statements are free of material
misstatement. The company is not required to have, nor were we engaged to perform, an audit of its internal control over financial reporting. Our
audit included consideration of internal control over financial reporting as a basis for designing audit procedures that are appropriate in the
circumstances, but not for the purpose of expressing an opinion on the effectiveness of the company�s internal control over financial reporting.
Accordingly, we express no such opinion. An audit also includes examining, on a test basis, evidence supporting the amounts and disclosures in
the financial statements, assessing the accounting principles used and significant estimates made by management, as well as evaluating the
overall financial statement presentation. We believe that our audits provide a reasonable basis for our opinion.

In our opinion the financial statements referred to above present fairly, in all material respects, the financial position of Veri-Tek International
Corp. as of December 31, 2005 and the results of its operations and its cash flows for each of the two years ended December 31, 2005 and 2004,
in conformity with accounting principles generally accepted in the United States of America.

Respectfully,

/s/    Freedman & Goldberg
Freedman & Goldberg
Certified Public Accountants

Farmington Hills, MI
March 13, 2006
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VERI-TEK INTERNATIONAL CORP.

CONSOLIDATED BALANCE SHEET

(In thousands, except per share data)

As of December 31,

2006 2005
ASSETS

Current Assets
Cash $ 615 $ 2,025
Trade Receivables (Net) 14,573 1,837
Receivables from Related Parties 1,744 �  
Other Receivables �  2
Cost and Estimated Earnings in Excess of Billings (Net) 200 2,462
Inventory (Net) 17,430 1,162
Deferred Tax Asset 893 �  
Prepaid Expense and Other 659 136

Total Current Assets 36,114 7,624

Total Fixed Assets (Net) 6,417 2,085

Receivable from Related Parties 2,978 �  
Intangible Assets (Net) 21,283 4,212
Deferred Tax Asset 3,747 3,106
Goodwill 13,305 �  
Other Assets �  200

Total Assets $ 83,844 $ 17,227

LIABILITIES AND SHAREHOLDERS� EQUITY
Current Liabilities
Note Payable�Short Term $ 515 $ �  
Current Portion of Capital Lease Obligations 356 �  
Accounts Payables 14,468 767
Accrued Expenses 3,195 269
Other Current Liabilities 787 �  

Total Current Liabilities 19,321 1,036

Long-Term Liabilities
Line of Credit 14,121 �  
Deferred Tax Liability 4,640 20
Notes Payable 17,303 �  
Capital Lease Obligations 4,685 �  
Deferred Gain on Sale of Building 4,310 �  

Total Long-Term Liabilities 45,059 20

Total Liabilities 64,380 1,056
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Minority Interest 1,024 �  

Shareholders� Equity
Common Stock�no par value, Authorized, 20,000,000 shares authorized
Issued and outstanding, 7,859,875 and 4,875,000 at December 31, 2006 and
December 31, 2005, respectively 31,274 22,332
Warrants 2,272 �  
Accumulated Deficit (15,050) (6,161)
Accumulated Other Comprehensive Loss (56) �  

Shareholders� Equity 18,440 16,171

Total Liabilities and Stockholders� Equity $ 83,844 $ 17,227

The accompanying notes are an integral part of these financial statements
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VERI-TEK INTERNATIONAL CORP.

STATEMENT OF OPERATIONS

(In thousands, except per share data)

For the years ended December 31,

2006 2005 2004
Net sales $ 45,768 $ 7,641 $ 7,929
Cost of sales 41,646 7,405 6,460

Gross profit 4,122 236 1,469
Operating expenses
Research and development costs 209 456 1,572
Selling, general and administrative expenses 6,251 3,212 3,786
Impairment of long lived assets 5,932 �  �  

Total operating expenses 12,392 3,668 5,358

Loss from operations (8,270) (3,432) (3,889)

Other income (expense)
Interest income 39 155 �  
Interest expense (1,969) (54) (1,335)
Other income (expense) (15) (5) �  

Total other income (expense) (1,945) 96 (1,335)

Loss before income taxes (10,215) (3,336) (5,224)
Income tax (benefit) (1,326) (1,084) (1,770)

Net Loss $ (8,889) $ (2,252) $ (3,454)

Net loss per common share (See note 3)
Basic and diluted $ (1.66) $ (0.52) $ (4.30)
Weighted average common shares outstanding
Basic and diluted 5,346,225 4,339,649 804,100
The accompanying notes are an integral part of these financial statements
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VERI-TEK INTERNATIONAL CORP.

STATEMENT OF SHAREHOLDERS� EQUITY (DEFICIT)

December 31, 2006, 2005 and 2004

(In thousands, except per share data)

Common Stock

Warrants

Retained
Earnings

(Accumulated
Deficit)

Other
Comprehensive

Income

(Loss) TotalShares Amount
Balance, January 1, 2004 10,000 $ 100 $ �  $ (455) $ �  $ (355)
3.730879244 for 1 reverse stock split (February 7,
2005) (2,195,900) �  
300 for 1 stock split (July 2004) 2,990,000 �  
Net income (loss) (3,454) (3,454)

Balance, December 31, 2004 804,100 $ 100 $ �  $ (3,909) $ �  $ (3,809)

Balance, January 1, 2005 3,000,000 $ 100 $ �  $ (3,909) $ �  $ (3,809)
3.730879244 for 1 reverse stock split (February 7,
2005) (2,195,900) �  
Stock issued in initial public offering (February 15,
2005) 2,500,000 12,964 12,964
Conversion of subordinated debt to equity 1,195,900 7,175 7,175
Additional stock issued to underwriter 375,000 2,093 2,093
Net income (loss) (2,252) (2,252)

Balance, December 31, 2005 4,875,000 $ 22,332
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